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MAY DROP AUTO 


Say Lack of Profit Makes Accommoda- 
tion to Agents Only Excuse for 
Continuance 


PESSIMISTIC ATTITUDE 





TAKE 


Curtailment of Pleasure Cars Means 
Future Income From Less Profit- 
able Commercial Trucks 


The fact that several fire insurance 
companies are considering withdrawal 
from the automobile field because of 
discouraging conditions became known 
in New York this week. An official of 
one of these companies said to The 
Eastern Underwriter that the only rea- 
son his company had not previously 
discontinued writing automobile insur- 
ance was that the agency interests of 
the company were conserved by its con- 
tinuance. 

A number of reasons are cited as 
justification for this pessimistic atti- 
tude. The heavy collision losses and 
the constantly increasing cost of re- 
pairs, which are quoted to have eaten 
up the profits of practically all com- 
panies this year, are given as the main 
reasons but also each of the companies 
planning to withdraw seems to have 
been speculating on the probable effect 
on the business of the curtailment of 
the production of pleasure cars. 

The reduction to a minimum of new 
pleasure cars as affecting the source 
of income of the companies, they claim, 
will mean that the new business will 
mainly be derived from commercial 
trucks for the period of the war. They 
point out that the rates on trucks are 
lower, that the collision experience on 
trucks has been worse than on pleasure 
cars, particularly in the larger cities, 
and that a preponderance of commer- 
cial trucks underwritten at the prevail- 
ing schedule of rates can only result 
in a continued and increasing under- 
writing loss to the companies. 

That the majority of pleasure cars 
are owned by men between thirty-one 
and forty-five and that the drafting of 
these men into service will result in 
the market being overloaded with sec- 
ond hand cars is another point made 
with the addition that a number of 
cases have already been’ reported 
where, because of the restricted use 
of automobiles on Sunday, owners have 
placed their cars in dead storage and 
declined to renew their insurance. 

Other companies, however, are con- 
tinuing to push automobile business on 
the basis that it will receive a great 
stimulus immediately after the war and 
that in the meantime it is still pos- 
sible to underwrite the business at a 
profit. 
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Service 
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THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 
All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 


addressing: 


H. E. ALDRICH, Supt. of Agents 


EQUITABLE BUILDING, 


DES MOINES, IA. 




















LIFE MEN BEFORE 
FINANCE COMMITTEE 


Ask Modifications “of ‘fiovenne Bill to 
Meet Peculiar Responsibilities of 
Life Companies 


BRIEF OF COUNSEL JOB HEDGES 


Asks Exemption of Sufficient Insurance 
Proceeds to Cover Estates or 
Inheritance Tax 


Job Hedges, general counsel of the 
Association of Life Insurance Presi- 
dents, and James H. Mcintosh, general 
counsel of the New York Life, made 
talks last week before the United States 
Senate’s Committee on Finance on the 
House Revenue Bill. Mr. Hedges asked 
for modification of some provisions of 
the bill so as to meet the peculiar re- 
sponsibilities of life insurance com- 
panies. Mr. McIntosh discussed defer- 
red dividends. Among the insurance 
men at the hearing were George T, 
Wight, manager of the Association of 
Life Insurance Presidents; Frederick 
G. Dunham, the association’s attorney; 
and Robert Lynn Cox, third vice-pres- 
ident of the Metropolitan Life. 


Mr. Hedges’ Brief 


Mr. Hedges’ brief covered four points. 
In part it follows: 
Point I 


Life Insurance Companies Do Not Seek 
Exemption From Any Tax Imposed 
Upon Them by the Bill 


“The income tax and excess profits 
and war profits taxes imposed by the 
bill are expressly made applicable to 


insurance companies to the extent that 
such companies have taxable income oz 
realize excess profits or war profits. In 


this respect life insurance companies 
are on precisely the same footing with 
every corporation. The special tax on 
new business which was a feature of 
the Act of 1917 is also continued in 
force by this bill. The companies, how- 
ever, expect cheerfully to make such 
contributions to the needs of Govern- 


ment as the Congress may, in its wis- 
dom, prescribe. Our intention, there- 
fore, is to limit this discussion of the 
bill to constructive criticisms of cer- 
tain provisions—chiefly of general ap- 
plication—which appear to merit spe- 
cial attention. 

“It is understood that the Congress 
intends to impose the necessary taxa- 
tion in accordance with principles of 
justice and fairness and sound public 
policy and that this committee is here 
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to receive the views of taxpayers as 
to the operation and effect of such of 
the provisions of the bill as may be 
deemed to be in any respect unequal, 
unfair or impolitic, for the purpose of 
its information and with a wiew to 
the possible amendment of the bill. 


Co-operative Agencies 

“Life insurance corporations are, in- 
trinsically, merely co-operative agen- 
cies for the accumulation by their 
policyholders or members of funds for 
the mutual payment of specific benefits 
in event of death or other specified 
contingencies. With the exception of 
the guarantee fund or capital stock 
contributed by the stockholders’ of 
companies organized upon the capita! 
stock plan, or by the guarantors in the 
case of certain mutuals, all of the 
funds of a life insurance corporation 
are contributel by its policyholders 
Life insurance itself is a facility af- 
forded the living to provide, after their 
decease, for their dependents. It in- 
volves a pecuniary sacrifice by the per- 
son insured, which has been aptly de- 


‘ 


scribed as a self-imposed tax and in- 
directly inures to the benefit of the 
state In innumerable cases life in 
surance is all that stands between a 


and absolute destitution. 
Without it the dependents of the aver 
age citizen would become, for a time 
at least, either objects of private char- 
ity or charges upon the public. The 
importance of life insurance has recent- 
ly received at the hands of this very 
Congress the most effective official en- 
dorsement possible, through the amend- 
ment to the War Risk Insurance Act, 
which authorizes the issuance by the 
Treasury Department of policies of life 


beneficiary 


insurance to the soldiers and sailors 
engaged in the present war. 
“That life insurance should not, on 


by reason of its quasi pub- 
lic and beneficent character--be taxed, 
it seems unnecessary to argue. This 
very bill recognizes the fimpolicy of 
taxing kindred institutions, to wit: 
savings banks, and fraternal and as- 
sessment associations, as well as vari- 
ous other co-operative agencies for 
mutual benefit, which are expressly 
exempt from taxation thereunder. We 
do not, however, advert to this fact 
for the purpose of asking that taxes 
like these borne by the life insurance 
companies be imposed upon these in- 
stitutions. Believing that all similar 
disinterested agencies for the common 
good should be exempt, we are con- 
tent that they should be exempt. 
Moreover, realizing the need of the 
Government for revenue in the present 
emergency, we are not asking to be 
relieved at this time from either the 
general taxes, or from the special tax 
on life insurance, which are imposed 
by the bill. Our purpose is simply to 
ask that the bill be so amended in 
certain particulars as to supply obvi- 
ous omissions in the present draft or 
to bring it into accord with principles 
of sound public policy, which, inci- 
dentally, in one instance only, ‘will 
also involve the abatement of an un- 
intentional discrimination against life 
insurance.” 


principle 


Point II. 

Point If of the brief relates to a 
defect in the bill which affects all in- 
dividuals and corporations alike, with 
respect to the possibility of their con- 
tinued liability to the rates of income 
taxes imposed by the revenue acts of 
1916 and 1917, as well as the new 
rates, and consequent double taxation. 
It is the present belief in Washington 
that this failure to repeal the old in- 
come tax rates was an oversight which 
probably will be corrected. 

After presenting specific amendments 
to cure this defect, the brief takes up 
Point III as follows: 

Point ITI, 
The Differential Feature of the Cor- 


poration Income Tax Rate Should 
Be Modified or Eliminated 


The subject of the differential in- 
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come tax rate which is made applicable 
to corporations under Section 230 has 
already been discussed before this 
committee by representatives of vari- 
ous mercantile and manufacturing cor- 
porations. We, therefore, assume that 
the committee has been sufficiently ac- 
quainted with the general nature of 
the objections to which this principle 
is open upon economic, as well as prac- 
tical grounds. Our endeavor will be 
to show the committee the unwisdom 
of applying the differential rate to in 
surance companies, by reason of the 
peculiar nature of the insurance busi- 
ness, 


Although the first clause of this sec- 
tion establishes 18 per cent, as the 
normal rate of tax upon the net in- 
come of corporations, this clause is 
immediately followed by the proviso: 


That the rate shall be 12 per centum upon 
so much of this amount as does not exceed 
the sum of (1) the amount of dividends paid 
during the taxable year, plus (2) the amount 


paid during the taxable year out of earnings 


other 
prior 


or profits in discharge of bonds and 
interest-bearing obligations outstanding 
to the beginning of the taxable year. 
The effect of this proviso may read- 
ily be anticipated. It will be to estab- 
lish as the rate of income tax on cor- 
porations, as matter of practical fact, 
a rate of 12 per centum instead of 18, 
through the process of placing a pre- 
mium upon the immediate distribution 
of corporation income. The drafts- 
men of the bill not only realized, but 
intended this. Chairman Kitchin states 
in his report: 

That the committee believes that the re 
duction of the rate to 12 per cent. on an 
amount equal to the amount of dividends paid 


will have a wholesome effect in many cases 
in stimulating the payment of dividends 
which will be subject to surtax in the hands 
of the stockholders. (P. 12). 


Two Objections to Differential Rate 
There are two objections to this 
aifferential rate from the point of view 
of insurance. The first objection is 
founded upon the principle that equal- 
ity is equity. Insurance companies 
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have no bonded or interest-bearing in- 
debtedness; and mutual insurance com- 
panies have no capital stock, and con- 
sequently, ‘pay no dividends, as de- 
fined in the bill. A _ discrimination, 
therefore, results as against insurance 
corporations in the practical rate of 
tax applicable to them, as contrasted 
with the rate which will be paid by 
other corporations under this provi- 
sion. 

The second objection, from the point 
of view of insurance, is that it is pe- 
culiarly against public policy to encour- 
age, or, aS does this provision practi- 
cally compe] the dissipation by insurance 
companies of the entire amount of each 
year’s surplus, a substantial portion of 
which, it is recognized by the state 
laws governing insurance and by the 
rulings of supervising insurance offi- 
cials of the various states, should be 
added to the working capital of the 
companies for the further guaranty 
and protection of their policy contracts. 

It should be borne in mind by the 
committee that the relation of the pub- 
lic to insurance companies differs from 
their relation to ordinary business con- 
cerns in this fundamental respect. An 
insurance company has no commodity 
to sell and deliver upon payment of 
the purchase price. On the contrary, 
in consideration of a substantial cash 
payment made to it in advance, an 
insurance company merely binds itself 
to make some stipulated payment at 
some future time in event of some 
stipulated contingency. In other words, 
while the transaction is practically 
completed when an individual pays 
over to an ordinary corporation the 
purchase price of a commodity sold 
or service rendered, in the case of an 
insurance company, so far as the in- 
dividual is concerned, the practical re- 
lation of creditor has been established 
as between himself and the corpora- 
tion, which imparts to him a vital in- 
terest in the financial stability of the 
corporation. For this reason, as in 
the case of banks of deposit, we think 
it is clear that insurance companies 
should be encouraged, rather than dis 
couraged, from setting aside such pro- 
portion of their gains from each year’s 
operation as the management of each 
individual corporation may deem prop- 
er, , 

Decrease in Value of Securities 

While the legal reserves of life in- 
surance companies are mathematically 
sufficient to ensure the performance of 
all obligations assumed, under ordi- 
nary circumstances, the possibility of 
unusual contingencies, however remote 
that may be, must be_ reckoned 
with * * * 

One of which 


these contingencies 


the ‘company managers have always 
had in mind is the possible decrease 


in the value of securities in which the 
legal reserves are invested. Another is 
the occurrence of excessive death los- 
ses through epidemic or war which 
might disturb the calculation upon 
which the premiums charged for the 
insurance afforded were based. Both 
of these contingencies immediately 
confront the companies today. But 
for their surpluses, against the accum- 
ulation of which this differential rate 
is, we think, unwittingly directed, some 
of them might not survive the period 
of this war without serious impairment 
and corresponding loss and distress to 
their policyholders. 

It is, therefore, ‘clear that amend- 
ment of this section, at least to the 
extent of obviating this result, is neces- 
sary. The amendment which we sug- 
gest would be to include in the aggre- 
gate of income subject to the 12 per 
cent. tax so much thereof as might be 
invested in Federal Government bonds. 
In order to free the differential rate 
from the objections noted, we would 
suggest the incorporation of the fol- 
lowing: 

In Paragraph (a) of Section 230: 

After the word “year” in line 3 on 
page 32 of the bill insert: 


Plus (3) the amount invested in obligations 
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of the United States issued after September 
first, nineteen hundred and eighteen 
Point IV. 

The Proceeds of Life Insurance Should 
Not Be Reduced by the Estate Tax 
The average individual seeks insur- 

ance fer one or both of two reason- 

able and commendable purposes: 

First: To make specific and certain  pro- 
vision for dependents. 

Second: To provide a fund which will de- 
fray the expenses of the administration of 
his estate. 

These purposes, we believe the com 
mittee will agree, should be encouraged 
by the Government. 


With the increase in the need of 


Governments for revenue, taxes on 
decedents’ estates have become ex- 
ceedingly onerous. States vie with 


the Federal Government in the imposi- 
tion of this burden and the taxes are 
becoming increasingly heavier. The 
Federal estate and the State transfer 
or inheritance taxes have thus come 
to be by far the largest items involved 
in the expense of administering even 
modest estates; and these taxes must 
be paid in cash. It will, moreover, 
doubtless be conceded, that under or- 
dinary circumstances the most unfav- 
orable occasion for the conversion of 
an estate, or any considerable propor- 
tion thereof, into cash is that follow- 
ing the death of its owner and respon- 
sible manager. If not a practical im- 
possibility it would certainly be a seri 
ous economic and pecuniary loss for 
any man to be compelled at all times 
to retain on hand a fund sufficient for 
the payment of the inheritance taxes 
upon his estate. The story of the mas- 
ter’s rebuke to the slothful servant 
who kept his talent unemployed illus- 
trates the principle involved. On the 
other hand, the immediate realization 
of cash from unliquid investments, ex- 
cept at an improvident sacrifice, would 
be impossible. The process in many 
instances would take years, if serious 
loss were to be avoided. The House 
Committee says at page 23 of its re- 
port: 

In the case of those estates where the hold- 
ines of the decedent are largely in lands and 
other property for which there is no ready 
market, it has been found in practice that a 
forced collection of the tax results in enor 
mous sacrifice to the beneficiaries. 

The situation has a public aspect as 
Necessity for the prompt ad- 
ministration of considerable estates 
will seriously depress the values of 
the securities and other property which 
the process throws upon the market 
for immediate liquidation. 

The only practical way in which a 
fund can be provided for the payment 
of those taxes without economic loss 
to the State, as well as pecuniary loss 
to the individual, is through the me- 
dium of life insurance. By this means 
the necessary money can be rendered 
available without the disturbance of 
business, without hardship to individ- 
vals and without delay to the Govern- 
ment; and the resort to insurance for 
this purpose should, we submit, be en- 
couraged, rather than discouranged, by 
the exemption of the proceeds of such 
insurance from the estate tax. The 
necessity of providing by insurance for 
a heavy tax upon the proceeds of the 
policy itself, in addition to the tax on 
the estate, is confusing. It appears 
like piling Pelion on Ossa to the be- 
wildered taxpayers and the cost be- 
comes prohibitive. 

The other purpose for which life in- 
surance is ordinarily procured, namely, 
for the protection of dependents, should 
also be encouraged. Instead of offer- 
ing encouragement the bill extends the 
application of the estate tax to the 
proceeds of life insurance in excess 
of $40,000 payable to individual bene- 
ficiaries. The committee report (at 
p. 22) indicates that this provision was 
inserted in the belief that men of 
wealth were converting their estates 
into life insurance for the purpose of 
their transmission free from the tax. 
If such be the fact, we agree that an 
adequate check to the process should 
be established. Such remedy, however, 
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should be directed solely at the evil 
sought to be cured. 

The danger of injustice inherent in 
a provision which would tax the pro- 
ceeds of life insurance to individual 
beneficiaries under the estate tax was 
recognized by the House Committee. 
The exemption of $40,000 in insurance 
benefits, which was intended to obvi- 
ate this danger, would not in many 
instances be sufficient. 

Having in mind the purpose of the 
framers, to prevent the conversion of 
assets, which would otherwise be sub- 
ject to the estate tax, into non-taxable 
life insurance, it would seem that the 
proper remedy is to tax, not the in- 
surance which results therefrom, but 
the assets so diverted. In other words, 
the taxation of the premiums paid by 
a decedent in excess of such amount, 
either annual or aggregate, as the 
committee may deem reasonable, for 
insurance payable to individual bene- 


ficiaries, would seem to be the proper 
remedy. 
Proposes Amendments 

In view of the foregoing considera 
tions we therefore propose the follow- 
ing amendments: 

To Paragraph (f) of Section 402 of 
the bill: 

After the word “extent” in line 14 
at page 71 of the bill insert: “of the 
excess.” 

After the word “life” in line 16 at 
page 71 of the bill insert: “over such 
sum as may be necessary to defray 
the estate tax imposed by this title 
and any State transfer or inheritance 
taxes which may be imposed upon the 
decedent’s estate.” 

In line 17 at page 71 of the bill 
strike out the words “receivable by 
all other beneficiaries” and insert in 
lieu thereof “of premiums paid by the 
decedent for.” 


In line 18 at 71 of the bill 
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strike out the words “under policies.” 

After the word “out” in line 18 at 
page 71 of the bill strike out “by the 
decedent.” 

After the word “life” in line 18 at 
page 71 of the bill insert “subsequent 
to January 1, 1917 in favor of all other 
beneficiaries.” 

The several amendments _herein- 
above suggested are appended hereto 
in form showing graphically all pro- 
posed changes—matter omitted  en- 
closed in brackets and new matter 
underlined. 


Suggestions Made By James H. Mclutosh 
James H. McIntosh, General Counsel 
of the New York Life, suggested to the 
committee that they amend the bill by 
striking out of Section 233 (a), (1), 
page 35, lines 11 to 16 inclusive, and 
out of Section 234 (a), (10), page 39, 
line 15, the words “other than divi- 
dends” so that the bill when so amend- 
ed would authorize life insurance com 
panies to deduct from gross income 
“the sums paid within the taxable year 
on policies and annuity contracts.” 

Mr. McIntosh called the committee's 
attention to the fact that the clauses 
he asked to have stricken out have 
been the subject of dispute and yearly 
law-suits between the companies and 
the Treasury Department ever since 
the Income Tax Dill was first passed. 
He insisted that by striking them out 
the statute would then clearly mean 
what Congress intended it to mean 
when it inserted in 1913 the first clause 
ncw asked to be excluded, and by quot- 
ing from the official reporta of the com 
panies he showed that in its present 
form, as erroneously construed by the 
Treasury Department, the st atute 
frossly discriminated between life in- 
surance companies of the same kind 
and class, and based its discrimination 
merely upon the form of the contracts 
which the respective companies made 
or on the way they keep their books 
He made it clear that if such amend- 
ment is made there will no longer be 
such discrimination; that the law will 
then plainly mean what Congress in 
tended and all companies have hither 
to understood it to mean and made 
their returns accordingly; and that the 
tax receipts from life insurance will tn 
the future be on the game plan that 
they have been returned in the past, 
and that the exact amount to be de- 
rived from such sources will be certain 
in amount, will be paid once and for 
all, and constant disputes and law-suits 
ended, 


MEET IN MONTPELIER 


Annual Convention of General Agents’ 
Association, National Life of 
Vermont 


The annual meeting of the General 
Agents’ Association of the National Life 
of Vermont was held in Montpelier last 
week. George P. Dewey, of Portland, 
Me., read an interesting paper on “Why 
Women Should Insure.” E. B. Hamlin, 
of Cleveland, spoke on agency develop- 
ment. H. M. Humphrey, of Goldsboro, 
N. €., discussed the disability clause. 
President Howland and other officers 
addressed the convention. At a ban- 
quet the Governor of the Stat@ was the 
principal speaker 

The members of the association went 
to Green Mount Cemetery one mern- 
ing while in Montpelier and deeorated 
the grave of Joseph A. De Boer, who 
was president of the Company 


P. L. & T. WAR RIDER 


The Provident Life & Trust Co. says 
of its war rider: 

“During the first six months of 1918 
49 per cent., or approximately thirteen 
millions of our new insurance was writ- 
ten with the extra premium war rider; 
19 per cent., or approximately five mil- 
lions, was written with the war rider 
providing for premium return only.” 
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British Separation 
Allowances Fixed 


A SUMMARY OF DECISIONS 


Increases Made for Dependents—Mini- 
mum Allowance Per Man of 
5s. a Week 

London, September 10.-After due 
consideration of all the figures put for- 
ward by the Admiralty War Office and 
Air Ministry the War Cabinet summa- 
rizes its decisions under the heading 
of Separation Allowances as follows: 


1.—Wives and Children 


(a) That no alteration should be 
made in the rates laid down for a wife 
only, or for children over fourteen yeais 
of age. 

(b) That where there is one child 
under the age of fourteen in the family 
the weekly rate of separation allowance 
shall be increased by 2s. 6d. 

(c) That where there are two or 
more children under the age of four- 
teen in the family the weekly rate of 
separation allowance shall be increased 
by 4s. 6d. 

(d) For motherless children under 
fourteen years of age the weekly rate 
of separation allowance for one child 
maintained in a home shall be in- 
creased by 3s. 

(e) That the weekly rate of separa- 
tion allowance for the second and sub- 
sequent motherless children maintained 
in one home shall be increased by 1s. 
for each child. 

(f) That these increased allowances 
shall be payable as from the first pay 
day in October, 1918. 

It is estimated that the cost of the 
above proposals will be, approximately, 
£14,000,000 a year for the three services. 


Il.—Issue of Allowances to the Parents 
of Unmarried Apprentices, Students 
and Youths on Progressive Wages 


Dependents’ allowance is based on 
the net contribution made by the sol- 
dier to the parents before enlistment. 

In the early days of the war many 
lads joined the colors before they had 
begun to earn sufficiently, whether by 
reason of apprenticeship, secondary 
education, or other causes, and no de- 
pendents’ allowance, therefore, was is- 
suable to their parents. Others re- 
mained in civil life until called up un- 
der the Military Service Acts. Wages 
had risen rapidly meanwhile and they 
were able to make substantial weekly 
payments to their parents before en- 
listment, and dependents’ allowance was 
payable on their becoming soldiers. 

This is felt to be a great hardship 
from the point of view of the parents 
of the lad who early joined the colors, 
and the hardship is accentuated by the 
fact that pension on the soldier’s death 
depends on the allowance his parents 
drew while he was alive. 

But so long as pre-enlistment con- 
tribution is maintained as the basis of 


the parents’ allowance the grievance 
cannot fully be remedied. It has there- 
fore been decided that an exception 
should be made in the clags of case 
alluded to above, and that when the 
soldier has attained twenty-one years 
if age, by which time he would have 
been able to make some contribution to 
the family income, some allowance 
should be paid to the parents. 

The possibility of investigation of in- 
dividual cases was carefully considered. 
Such investigations could only be made 
by the Special Grants Committee and 
the Local War Pensions Committees. 
After full consideration it was decided 
that not only was there not sufficient 
staff and accommodation available to 
ceal with the very large amount of 
extra work involved, but that the in- 
evitable delay in adjudicating on all 
cases would be so great that this course 
was impracticable. 

It was therefore decided that there 
was no alternative to a flat rate being 
given to the parents of all sailors, sol- 
diers, and airmen over the age of twen- 
ty-one and under twenty-three. The 
War Cabinet have fixed this at 5s. a 
week. 

Consequent upon this it will be neces- 
sary to bring up to the same level the 
allowances of less amount which are 
at present paid. The Special Grants 
Committee’s powers will therefore be 
extended to enable them to grant allow- 
ances up to the full State separation 
allowance limit in any case where a 
parent can show that an allowance is 
necessary, and that an unmarried son 
who enlisted under the age of twenty- 
three would, if in civil life, have been 
in receipt of wages sufficient to enable 
him to make a contribution or a larger 
contribution to his parent. The actual 
amount of the allowance given by the 
Special Grants Committee would be 
governed by the circumstances of the 
case. 

This flat rate allowance is limited to 
those soldiers who have attained twen- 
ty-one years of age and who were un- 
der twenty-three on enlistment. Older 
men would have been in a position to 
earn full wages and to make full con- 
tribution to their parents’ support. 

The cost of this proposal is roughly 
estimated to amount to £9,000,000 for 
the first year. 

The cost of pensions is estimated at 
£2,600,000 for the year 1919-20, which 
will approximate to the maximum an- 
nual cost. 

These allowances will date from the 
first pay day in October, but it must 
be recognized that owing to the im- 
mense number of cases to be dealt with, 
it will not be possible for the Army to 
begin payment before the Ist of No- 
vember, and it will be several months 
after that date before the revision of 
Army allowances is completed. 


Summary of Decisions 
The decisions under this heading are 
summarized as follows: 
(a) That a minimum allowance of 
hs. a week shall be payable on account 


of every soldier, sailor or airman when 
he reaches the age of twenty-one while 
serving, or if he joins after that age 
and was under twenty-three on enlist- 
ment, and that the allowance already 
being given on the basis of dependence, 
if less than that amount, should be 

‘de up to it in the case of men ful- 
filling the foregoing conditions. 

(b) That this allowance shall cease 
on marriage, and will not be given if 
other dependents’ allowance is issued 
in respect of the sailor, soldier or air- 
man. 

(c) That this separation allowance 
is payable only on application from the 
sailor, soldier, or airman, or his parents. 

(d) That the Special Grants Com- 
mittee Part Il. Regulation (9, b) 
be extended so as to cover all 


shall 
cases 


(Continued on page 8.) 
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give our men. No 
other life insurance 
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to insure the success 
of its Field Force. Ask 
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HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 
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Life Insurance As It 
Pertains To The Farmer 
By W. H. Graybill, Special Agent of Illinois Life, Kansas. 
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Life insurance as it pertains to the 
farmer is a subject that every life un- 
derwriter, who is working outside 
of large cities, should give carefui 
consideration. 

We are constantly urged by our man- 
agers and agency supervisors to study 
our prospects, in order that we may 
intelligently talk along lines and offer 
contracts to fit particular needs. This 
is too often taken to mean big pros- 
pects, such as bankers, merchants, and 
men of affairs whose names are fre- 
quently mentioned along business and 
financial lines. But let us not lose 
sight of the fact that during the lasr 
decade, a new class has sprung up 
and is taking its place in the _ busi- 
ness world. 

It is not our intention, to in any way, 
reflect on the farmers of years gone 
by, when they were referred to as hay 
seeds and clod hoppers and such other 
names that led many to believe that 
they were only created to live, move, 
and have their being in the atmosphere 
that surrounds the farm. But things 
have changed, and let us look at the 
average farmer of the middle west as 
he is to-day, and you will readily see 
where many mistakes are made and 
where he is underestimated intellectu- 
ally, socially and in a financial way. 


Handled Carelessly 


I find that after half a century spent 
among the farmers, the last ten years 
of which have been devoted to the life 
insurance business, that no commodity 
that is offered to farmers is as care- 
lessly handled and as much abused as 
is life insurance. I attribute this to 
the fact, that so many men going into 
the country to sell life insurance to the 
farmers, are not familiar with the busi- 
ness and social plane on which the 
average farmer and stockman of to-day 
is moving, and such being the case, 
the agent reckons without his host. 

It has been the custom to approach 
the farmer with a proposition to sell 
him a little life insurance, and if he 
showed an inclination to listen, the 
agent used the high pressure method, 
putting on a full head of steam. He 
would elaborate on some fine selling 
point in his policy, then back the 
hearse up to the front gate, paint a 
vivid graveyard scene, and close his 
prospect for one or two thousand dol- 
lars, when he could have been written 
for five or ten thousand. 

I am glad, however, that such con- 
ditions do not exist to-day, not to any 
great extent at least. The agent who 
goes out to-day with kid gloves, a big 
diamond, and a silk hat, expecting to 
capture a bunch of rubes and get back 
under cover without a fight on his 
hands, is building an air castle that 
will explode about the time he gets 
through with the first farmer. 

The farmer to-day is a thorough busi- 
ness man, who runs his own business 
and fills every position from general 
manager to section boss, without a 
retinue of trained department heads to 
look after each particular branch, and 
from a Government viewpoint he ranks 
with the highest. While the munition- 
factories and other war industries are 
doing a large part to help win the war, 
the farmer is furnishing three square 
meals a day, not only to our own brave 
boys, but to the allied world. 


Sketch of the Farmer 
Intellectually, he has grown from 
the be-whiskered, unsophisticated 
“Ezra,” as depicted by Uncle Josh, to 
an educated giant of industry. His 
sons and daughters fill the classrooms 


of our colleges and _ universities, 
and with them, he counsels on many 
leading issues. I have frequently had 
men ask me to come to the house and 
take the matter up when the son or 
daughter, or perhaps the wife, who may 
chance to be a college graduate, can be 
present. This may seem strange, but I 
personally know many cases where 
wives of farmers have hanging on the 
wall a diploma entitling them to the 
A. B. and even the A. M. after their 
name, 

If you should happen around when 
the rural mail carrier makes his daily 
call, you would find him leaving in the 
farmer’s box the leading daily paper, 
the drover’s telegram, the daily stock 
reports, and in many cases arrange- 
ments have been made wiih the 
Weather Bureau for the da‘ily weather 
forecast to guide them as to the ar- 
rangement to their work and in the 
care and shipment of stock. You will 
find that he is familiar with conditions 
as they exist from day to day. He is 
fully awake to everything that is doing 
in way of prices. This is not only true 
of what he has to sell or buy, but he 
is conversant with the world’s money 
market, the rise and fall of stocks, and 
the effect the war will have on the 
prices of all commodities now and after 
peace is declared. 

So you can readily see why I think 
that the life insurance business among 
farmers is carelessly handled in so 
many cases. The agent who tries to 
place the business so often underesti- 
mates his man. He is not accorded due 
credit for what he really is or knows, 
and too often the agent tries to sell 
him a policy from an emotional or senti- 
mental standpoint, instead of putting 
the matter up to him in a straight-for- 
ward business like way. 

My theory is that the farmer, and 
especially those who are farming and 
raising stock extensively, are as much 
in need of life insurance as is the bank- 
er, the merchant, or the contractor. 

They have the savings of a life-time 
in their business and if death should 
overtake them before they have reached 
their goal, that is to say before they 
have their land all clear and their stock 
and equipment paid for and a fairly 
good sized bank account to their credit, 
with all the children raised and edu- 
cated, they have not accomplished 
what they started out to do. 

Funds When Most Needed 

Now, we as life-insurance men must 
impress upon them the necessity of es- 
tablishing a contingent fund sufficiently 
large to carry out these ends, even 
though death should take the head of 
the family before all these things come 
to pass. Show them how easily and at 
what a small expense this can be done 
on the installment plan, and that it 
will be available for the full amount, 
if death occurs as soon as the policy 
is issued and paid for, and that the 
death of the insured cancels all unpaid 
installments. Make clear to them the 
expense incident to settling up an es- 
tate, especially if there are not suffi- 
cient funds to meet all expenses and 
taxes. Don’t overlook the Federal In- 
heritance Tax. Such a fund should be 
from $5,000 to $20,000. Make it clear 
that this fund will come to the family 
in cash without expense upon the death 
of the insured. The only uncertainty 
about it being the time when it will be 
needed. 

Impress upon them the necessity of 
putting their house in order and have 
matters in such a shape that the estate 
will not be dissipated in the settling up. 
Convince them that the strong estate 


15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Insurance in force over Walter LeMar Talbot, 
$142,000,000 President 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 

















CO-OPERATION No. 14 


8 PER CENT 
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is the one with plenty ef ready cash he and his family have worked a lift —[== 


back of it, enough so that the good wife, 
who shared the hardships and vicis 
situdes with the husband, can live in 
comfort on the home place during her 
declining years without any financial 
embarrassment because of the _ fore- 
thought of the faithful husband in es- 
tablishing this contingent fund through 
life insurance, in an amount sufficient 
to meet all needs. 

Nearly all farmers carry some protec- 
tion, mostly in sums ranging from $1,- 
000 to $3,000. A large majority of this 
is either in fraternal or assessment in- 
surance, having been sold to them in a 
hap-hazard way without making clear 
to them the real commercial value of 
life insurance and the amount of re-in- 
forcement the business they are doing 
requires. 

I personally know of farmers doing a 
business involving from 20 to 30 
thousand dollars annually and using 
at times from 5 to 10 thousand dollars 
of borrowed money to finish harvest- 
ing and marketing their crops, or in 
feeding out a bunch of cattle; and to 
safeguard their wife against having to 
meet this loan in the event of their 
death, they carry $2,000 fraternal 
insurance. 

Create a Desire 

Now, it is up to the real life insur- 
ance man to take this matter up with 
the farmer, go over it seriously, hon- 
estly and conscientiously and in a 
strictly business way; never mind 
about your policy, or the stability of 
your company at this point. That can 
be handled later, if he should ask about 
it. Convince your man that he needs 
insurance, create a desire, and when 
you have done this, he will invariably 
ask you what it will cost. Then, if 
you will suggest a policy to fit his case, 


you can show him, if necessary, the 
advantage of a legal reserve policy 


over that of an aSsessment or fraternal 
certificate from a commercial viewpoint 
and your work is completed. He will 
make a contract with you for a policy 
commensurate to suit his case. 

I never condemn or assail his fra- 
ternal or assessment insurance, if he 
happens to be carrying some such, but 
treat it as an essential side line which 
he should keep up for the benefit of 
the family, who may use it advantage 
ously to meet small expenses that are 
sure to occure when that sad day comes. 
But impress upon him forcibly that it 
is not what he needs in the accomplish+ 
ment of the big things that will sooner 
or later enter into the settlement of his 
estate. 

Approach your farmer as you would 
any other business man. Convince him 
by your words and actions that you con- 
sider him a business man and just as 
big in his line as is his banker or mer- 
chant or others with whom he is asso 
ciated; that his business needs the same 
re-inforcement as does the banker's. 
That it is just as necessary for him to 
establish a contingent fund for the pro- 
tection of his family and to save what 


time to accumulate. Convince him that 
you are giving honest facts, and your 
reward will come, and you will find that 
writing big policies on the lives of 
farmers and stockmen is a pleasant and 
profitable business. 


AETNA LIFE CLUB 


N. M. DeNezzo, New President, En- 
tered Employ of Company 
When a Boy 


the Aetna Life Club, an organization 
composed of some 750 men employes 
of the Aetna Life Insurance Company 
oi Hartford, these officers were elected: 

President, N. M. DeNezzo; vice-presi- 
dent, Frank K. Daniels; vice-president, 
James E. McKinney; secretary, Edward 
M. Kyte; treasurer, Harry C. Slate; his- 
torian, John D. Eels. 

Assistant treasurers, Irwin G. Dagle, 


A. L. Hollings, Wm. R. Bland, Cliff 
Bowers, F. F. Fox, Richard Valente, 
H. E. Rowell, A. F. Miller, Joseph 


Wright, Richard Mantie, E. P. Heimer, 
A. R. Jepson. 

The new president was born in Hart- 
ford, May 6, 1891, and was graduated 
from the Hartford High School in June, 
1907. Entering the employ of the Aetna 
Life at the age of 16, immediately after 
graduation, Mr. DeNezzo has worked 
his way in the company from mail boy 
to his present responsible position in 
the life dividend department of the 
company. He has the qualities of initia- 
tive necessary to the office to which he 
has been elected and the club is for- 
tunate in having such an energetic 
head for the coming year. 

Mr. Daniels, the first vice-president, 
is the employment manager of the 
company. James E. McKinney, the sec- 
ond vice-president, is in charge of the 
license division in the Agency Depart 
ment. The secretary, Edward M. Kyte, 
is connected with the Accident Depart 
ment. The newly elected treasurer, 
Harry C. Slate is in the Photography De 
partment, and the historian John D. 
Kels is with the Publicity Department. 


OPENS NEW YORK OFFICE 


Samuel A. Lewisohn in Charge—Has 
Jurisdiction in Two States and 
Parts of Another 


The War Risk Bureau has opened 
ar office at 261 Broadway, New York, 
in charge of Samuel A. Lewisoan, and 
it is being organized by Former Dep- 
uty Commissioner of (Charities Doher- 
tv. Its jurisdiction is New York, 
Northern New Jersey and Connecti- 
cut. Dr. Lee K. Frankel, Metropolitan 
Life, is acting in an advisory capacity 
with the office. 


The Kansas City Life has applied for 
admission to California. 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to fuli 
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The Columbian National Life Insurance Company 


ARTHUR E. CHILDS, President BOSTON, MASSACHUSETTS 
LIFE, ACCIDENT, and HEALTH INSURANCE 
covering Permanent and Total Disability and Weekly 
Indemnity for Loss of Time— 

A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 








NIAGARA LIFE BUILDING 


The Combined 
Life, Sickness 


and Accident 
policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 
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Live wire reliable agents may 
obtain very favorable 
contracts 
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THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. 


their beneficiaries, 





resources, 





The stronger the rear guard, the greater the 


Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


an 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Inceme Insurance is easy to sell 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 - 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














How Policies Are 
Written At Front 


WORK OF WAR RISK BUREAU 


Agents Travel Gypsy Style—Travel at 
Night, Write Insurance 
By Day 

The Eastern Underwriter asked Ilenry 
D. Lindsley, chief of the War Risk 
Bureau in France, and formerly presi- 
dent of the Southwestern Life, if he 
would not send a human interest story 
about selling insurance to soldiers and 
sailors. Mr. Lindsley sent the follow 
ing article, which was written for “The 
Stars and Stripes,” after $150,000,000 of 
insurance had been written in thirty 
days. 

One hundred and fifty million dol- 
lars’ worth of insurance underwritten 
in 30 days, a total of a billion and a 
quarter held by members of the Amer- 
ican Expeditionary Forces. These tre- 
mendous figures spell the achievement 
of the War Risk Insurance Bureau. 

They. mark, too, the concrete accom- 
plishment of a band of insurance 
agents—a score of officers and a size- 
able little group of enlisted men -who 
between March 12 and April 12 cov- 
ered every part of France where an 
American soldier was to be found, not 
to mention England, and waged a policy 
getting campaign whose equal has never 
been seen in Europe and has only been 
exceeded once in America. And it was 
exceeded in America because there are 
many, many more American soldiers in 
the States to talk insurance to than 
there are over here. 

Not only has that little band of War 
Risk boomers accomplished a feat that 
would put them at the top notch of 
their profession in the United States, 
and make the president of every in- 
surance company go down on his knees 
to get them, but they have enjoyed a 
whole set of experiences unique in the 
annals of their profession. 

Policies Sold Under Shell Fire 

They have been to the front. They 
have said “Sign here, please,” when 
the intending signer—along with the 
agent might be plumbed out of the 
door by a Hun shell before he could 
get to the ink bottle. They have been, 


some of them, in the insurance sense, 
mighty poor risks. But as they were 
soldiers first and insurance men after- 
ward, or rather because their soldiering 
consisted of insurancing, they stuck to 
their combined jobs, boomed Uncle 
Sam’s policies, and sold them. And they 
all came back to their headquarters, 
bringing with them or wiring ahead of 
them a mass of figures which, taken to- 
gether, exceeded even the rosy expecta- 
tions of their chiefs by about 50 per 
cent. 

The campaign was originally intend- 
ed to close February 12, bui, thanks to 
a joint resolution of Congress, the time 
was extended to April 12, allowing 60 
days of grace for men who had not 
taken policies or who wished to in- 
crease the amount of those they already 
held. 

Plans were therewpon laid to wage a 
vigorous campaign beginning March 12. 
The territory, wherever it might be 
occupied by the American Expedition- 
ary Force was divided into districts of 
convenient size for one of the parties 
to be sent out. 

They traveled, many of them, in true 
gypsy style. They camped out at night, 
slept in the cars or light trucks loaned 
them by the Red Cross and War Risk 
cfficials were loud in their praise of 
the helping hand lent them by the Red 
Cross—-and cooked their own meals. It 
was something an insurance man had 
probably never done before, but they 
were aiming at a goal that no insur 
ance man had ever before so much as 
dreamed of reaching. 

Entire Field Covered 

To do this it was necessary to go 
over the entire field as though it had 
never been touched before. It was 
necessary to reach men who had al- 
ready taken out protection, and also 
those who had not yet taken out the 
limit of $10,000. 

The biggest task before them was the 
base ports and the adjacent rest camps. 
Here, at the neck of the bottle, they 
talked War Risk Insurance to men who 
had just come over and had not yet 
gone through that process of splitting 
up that would scatter the organizations 
in a dozen different directions. 

They had their spiels, like all insur 
ance men. And their chief argument 
with the new arrivals was this: 


“You have a policy for $5,000. You 
think it’s enough. You say it’s a lot 
more than a whole lot of prosperous 
business men back home have taken 
out in their whole lives. All right. But 
you're getting three dollars a month 
more than you did back home, aren't 
you? That three dollars will pay your 
premium on $5,000. more. Boost that 
policy to $10,000. Your pocketbook will 
never feel it.” 

The new arrivals saw the logie of it 
right away. And they paid out their 
overseas raise in wages to prove it. 

The task at the base ports, however, 
was not an easy one. There were all 
kinds of company records to be gone 
through in search of the men to be 
reached, for the number was of course 
relatively small when compared with 
the whole number in a unit 

It will continue to be small, for here 
after the insurance privilege, by the 
terms of the original act, will be only 
open to those who have been in the 
service less then 120 days. And most 
of America’s Franceward bound soldiers 
have been in the service considerably 
longer than that--long enough to learn 
their trade and to take out War Risk 
Insurance back home. 


What the Total Means 


It is difficult for one who has not 
been bred in the insurance game to ap 
preciate the prodigious total piled up by 
these soldier salesmen The average 
amount underwritten by each team was 
in excess of $7,000,000. This represents 
only a month's work. 

At home an agent who underwrites 
1 million a year is such a big man that 
he draws more pay than the president 
of his company -also there are mighty 
few of them. Men who sell from a 
quarter to a half million a year are so 
rare that they are extremely select, and 
are grouped into “quarter million clubs” 
or “half million clubs” by their admir- 
ing directors. But none of these club 
men is ever going to write $7,000,000 
in a month. It’s absolutely impossible 
to do it--outside of the Army 

Some day the history of those insur- 
ance agents who have just completed 
their record job may be written in its 
entirety, and it will be as exciting as 
if it had all happened at the front—just 
as some of it did. There will be in that 
chronicle the story of policies written 


when the policyholder lay in a hospital! 
hovering between life and death—a sit 
nation in which you would pardonably 
expect an insurance agent to be his 
last visitor imaginable 

Perhaps it is easier to explain than 
it would seem. It wasn’t an attempt to 
sell something, but to give something 
away; an attempt not to make a man 
huy, but to persuade him to avail him- 
self of a privilege. 


AMERICAN LIFE CONVENTION 
Proceedings Will Be Reported In Spe- 
cial Edition Coming Out 
September 21 
The American Life Convention is be 
ing held this week in Chicago. There 
are a number of papers being delivered 
which are of unusual and pertinent in- 

terest. 

A full report of this convention will 
be printed by The EKastern Underwriter 
in a special edition dated September 21. 


RICE UNDER DOCTOR'S CARE 





President of National Fidelity Life Un- 
able to Attend American Life 
Convention 





President Rice, of the National Fi 
delity Life of Sioux City, lowa, is un- 
der a doctor's care and will not be able 
to attend the American Life convention 
Hie was scheduled to make an address 


TRAVELERS GIRLS CLUB 

The Travelers Girls Club, an organ 
ization of some 1,000 female employees 
of the Travelers Insurance Company, 
will equip the United States Army with 
a canteen costing $7,000. The canteen 
will have a sign with the “Travelers 
Girls” printed thereon, and any Trav 
elers man stopping there will be cheer- 
ed up to see this familiar name. It will 
seem almost like grasping an old friend 
by the hand. Seven thousand men a day 
can be served at this canteen. There 
are also tables which accommodate 200 
men who have time to enjoy a square 
meal A dormitory of 200 beds for 
those who have long hours to wait is 
likewise provided 

















Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL | 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





work alone. Wherever he may be, he 
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llions from 42 Agencies 


38 Millions Increase in Insurance in Force 
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The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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win it!” 

What ultimate effect the new law 
will have upon new business, no one 
can yet say. Its immediate effect, 


however, should be to accelerate busi- 
ness. It certainly brings the question 
of life insurance sharply to the mind 
of every insurable man, whether with- 
in the draft age or beyond it. If with 
in, the need for all one can get 1s 
mighty pressing. If beyond the age, 
duty will say, in most cases at any 


rate, that greater insurance is re- 
quired by reason of the greater re- 
sponsibilities brought about, in one 
way or another, by the depletion of 
man power in the usual channels of 
business. 

Whether our opinion is correct or 
not, or whatever may be your opinion, 
one striking fact growing out of the 
situation is bound to appeal strongly 
to every man writing life insurance, 
to-wit: We are facing a radical in- 


novation, made necessary by the war, 
and it behooves every wide-awake 
Missouri State Life man to discount 
any possible bad effect upon his writ- 
ings by slashing in for the next thirty 
days as though his very life depended 


upon the outcome. Yea, better still, 
strike out each day as though there 
were no tomorrow—and in fact there 
are none—determined to make each 
minute count, Hke the air pilot who, 
ascending to meet the enemy, thinks 


not of returning but only of the fight 
to the death which confronta him. 
Let this be the controlling thought 
with us: However the draft law may 
affect us, individually or collectively, 
we shall push ahead towards the goal 
of success which awalts all who, an- 
swering the call of duty, do their best. 
* * 
Harry T. Wright, of Chi- 


Keep cago, for several years a 
Books On member of the Equitable 
Yourself JLife Assurance Society’s 


Quarter-Million Club, has 

given his own version of how he does it: 
“The biggest men in our business are 
men who really enjoy their work and 
get from 8 to 10 hours’ pleasure in be 


ing on the job,” he says in “Agency 
Items.” “The reason, I believe, for 80 
per cent. of the failures is that the 


agent has not worked hard enough. The 
average failure in our business would 
probably resent this statement because 
he thinks he has worked and worked 
hard; but had he kept books on the 
number of prospects he had actually 
interviewed, the small number would 
probably surprise him and he would 
wonder how he had successfully 
‘kidded’ himself into thinking he was 
being overworked. Every business 
house in the country keeps books, and 
I find it necessary to keep a record of 
myself in order to analyze my results 
and find out why things go wrong and 
where my trouble is. If you will par- 
don the use of the personal pronoun, 
I have always kept a record on a 
monthly card of the number of people 
seen, both regarding optional business 
and deliveries, day by day, and totalled 
by months and for the year. 

“If my result at the end of a certain 
month has been unsatisfactory to me 
(and it is unsatisfactory quite often), 


80 


his, will, I believe, in the great major- 
ity of cases, be surprised to know how 
few people he has seen that particular 
month. 

“I find that the best way to get out 
of the dumps is to get to work. Every 
interview I have is worth a certain 
amount of money-—say $9.00 an inter- 
view. If I can see two people a day, 
I will make $18.00; if I see four, I will 
make $36.00. It is, therefore, my bus- 
iress to interview as many people in- 
telligently a day as possible. A man 
should have no objection to making 
$9.00 before 9 o’clock or $9.00 from 6 
to 7 o’clock. I am a firm believer in 
averages and I am just as much con- 
cerned about the looks of my daily ree- 
ord of the number of people inter- 
viewed aS Iam about commission state- 


ments, because my commission state- 
ment will be in direct proportion to 
the number of people seen. 


“T get a great deal of pleasure in 
trying to see more people this month 
than in the same month in the previous 
year, and in beating last month on the 
number of people seen. Assuming we 
have the right conception of our busi- 
ness and are seeing our prospects in 
an intelligent way, and assuming that 
we are (as we should be) profiting by 
our past mistakes, if we see at least 
iis Many people this year as we did the 
previous year, our business must nec- 
cessarily increase.” 


British Separation 
Allowances Fixed 
(Continued from page 4.) 
where a parent can show that an allow- 


unce is necessary and that the son 
would have been receiving wages which 
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Practical Suggestions to Help the Man With the Rate AN LI E 
Book Increase His Income and General Efficienc I C 
4 nsurance Company 
—<— (Incorporated by the State of New York) 
We are getting into the it is usually quite easy at the end of edd 
The New war in dead earnest, says that month to analyze my work and put It is first in the world in amount of 
— os — Bag own — my finger Reon ~ a. yp gn insurance in force. .. .$3,936,181,898 
aw The new dra aw, call- is surprisingly frank, an¢ inc 2 . 
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Metropolitan Life Insurance Company 
Home Office Building 








It stood first in the world in gain in 
income in 1917......$40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








would have enabled him to make a con- 
tribution if he had remained in civil 
life. 

(e) That this allowance shall be pay- 
able as from the first pay-day in Octo 
ber, 1918, and that the extension of the 
Special Grants Committee’s Regulations 
(9 b) shall take effect from the same 
date. 

(f) That the present rules governing 
the amount of maximum separation al- 
lowance payable on behalf of several 
men serving, in respect of each individ- 
val dependent, shall net be alfected by 
reason of the establishment of this new 
allowance. 

(zg) That the word “parent” includes 
the grandparent or other person who 
has been in the place of a parent to a 
sailor, soldier, or airman, and has 
wholly or mainly supported him for not 
less than one year before enlistment. 

111.—Supplementation of Separation 

Allowances 

In taking into consideration the pres- 
ent rates of separation allowances pay- 
able to wives or dependents of sailors, 
soldiers, or airmen, the War Cabinet 
had due regard to the present supple- 
mentation of separation allowances paid 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








by the Special Grants Committee and 
the Military Service (Civil Liabilities) 
Committee. 

A. Cases Dealt With by the Special 

Grants Committees and Local War 

Pensions Committees 

(i.) These cases are dealt with by 
the Special Grants Committees of the 
“inistry of Pensions, application being 
made to the Local Pensions Committee. 
The allowance to wives toward rent, in- 
surance premiums, and other contract- 
ual obligations, is made up to a maxi- 
mum of 12s., but not to exceed the dif- 
ference between present income of the 
household and the pre-enlistment in- 
come, after allowing for the saving re- 
sulting from the man’s enlistment. 
Where the contractual obligations ex- 
ceed 12s. a week the case is dealt with 
by the Military Service (Civil Liabili- 
ties) Committee. 

(ii.) Similar allowances are made 
to dependents other than wives, but 
limited to the difference between the 
separation allowance paid and the de- 
pendence existing when the man 
joined. 

(iii.) In addition to allowances un- 
der (i.) and (ii.) the Committee can 
give an allowance up to 10s. a week, 
if there is still a difference between 
the present income and the income be- 
fore the outbreak of war, after allow- 
ing for the saving from the man’s 
enlistment. 

(iv.) An allowance is made to child- 
less wives and dependents unable to 
work, not exceeding 4s. a week. 


(v.) An allowance is made for chil- 
dren over fourteen who are physically 
unfit, or are at school, or are 
apprentices, 

(vi.) The motherless children rate 
of 7s. can be raised to a sum not ex- 
ceeding 9s. 2d. When a motherless child 
requires special medical care, the 
amount can be raised to 13s. 6d. 

B. Cases When the Contractual Ob- 


ligations Exceed 12s. a Week are 
Dealt With, as Stated Above, 
by the Military Service (Civil 
Liabilities) Department, 
which is empowered to grant assistance 
in respect of: 
Rent; 
Interest and instalments payable in 
respect of loans, including mortgages; 
Instalments, payable under agree 
ments for the purchase of business 
premises, a dwelling-house, furniture, 
and the like; 
Rates and taxes; 
Insurance premiums; 
School fees; 
Grants may not be 
exceeding £104 a year. 


and 


made at a rate 
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Michael Rubin Heads 
New York Life Club 


PAID FOR $1,450,000 LAST YEAR 





Came From Russia—Brief Sketch of 
Personalities of Company’s $200,000 
Club Leaders 





The new officers of the New York 
Life’s $200,000 Club are all self-made 
men. 

Michael Rubin, the president, who 
wrote $1,450,000 paid insurance during 
the year, was born in Russia in 1866. 
He went with the New York Life in 
1895. The Company says of him: “His 
work is intelligent, enthusiastic, per- 
petual; his optimism is exuberant.” 
He is a New York City man. 

Specializes on Business Insurance 


George E. Greenbaum, the leading 
vce-president at large, is also a New 
York City writer. His specialty is 
corporation or business insurance. The 
first thing he did when he began with 
the Company in 1902 was to throw 
away his watch. Commenting upon 
this the Company says: “The posses- 
sion of a timepiece has spoiled many 
a good agent.” His club record was 
$734,500. 

Gus Bertner, another vice-president 
at large, wrote $632,585. He is from 
Little Rock, Ark. He was a barber 
and won his way by sheer merit. 

Not Above $1,000 Applications 

Of Edward Wolverton, Nebraska, an- 
other vice-president at large, who wrote 
$619,812, the Company says: “If he 
gets a death-claim settlement it’s pretty 
nearly a ten to one shot that he will 
come back with an application as a 
result. If he receives a check for a 
policyholder the same _ thing holds 
true. He rarely misses having from 
one to three appointments each eve- 
ning after dinner and notwithstanding 
he paid for over $600,000 last year he 
is not above writing $1,000 applica- 
tions. In fact, his business is largely 
made up of small applications.” 

Charles J. Morris, of Chicago, an- 
other vice-president at large, has been 
a member of the club for ten years. 
In fact, the Company says that a big 
$200,000 club without Charlie Morris 
as a member would be Hamlet with 
the Prince of Denmark missing. 

T. D. Gaddy, of Oklahoma, also a 
vice-president at large, wrote $561,971. 
Paid For $3,500,000 Since 1910 
Some interesting points about other 

vice-presidents follow: 

John J. Hosch, leading vice-presi- 
dent of Northwestern Department: 
Since July, 1910, he has paid for about 
$3,500,000 and not a single death loss. 

J. O. Daniels, vice-president North- 
eastern Department: He secured most 
of his business from old policyholders. 

Alexander Dumas, Jr., Seaboard 
Branch: A young man who can write 
life insurance as easily as his name- 
sake did romantic novels 


B. M. Noland, Charlotte, N. C.: 
Leader among the Southerners. 

Paul T. Bell, vice-president, New 
Pacific Department: Worked his way 
through college selling life insurance. 

C. W. Moulthrop, vice-president, Gulf 
Department, Mobile: For ten years a 
traveling salesman for a grocery house. 
Paid for 104 policies for $208,750 his 
first seven months with New York 
Life. 

Baer Horvitz, vice-president Atlantic 
Department, Pittsburgh: Has not fal- 
Jen below $400,000 in six years. 

Writes College Students 

Dr. C. H. Webster, vice-president 
Eastern Department, Binghamton: In- 
sures mostly Cornell students. 

H. G. Meyers, vice-president Central 
Department, Chicago: He sees a great 
many people daily, and cannot con- 
ceive of permitting any week to go by 
without writing somebody. 

Charles L. Swarts, vice-president 
Southwestern Department, Missouri: 
Formerly in shoe business. 

INHERITANCE TAX 
Views of President Johnson, of Se- 
curity Life of America, Given 
to Agents 

In discussing the Inheritance Tax- 
ation question President O. W. John- 
son, of the Security Life of America, 
said this week: 

“This is a class of business which it 
is necessary to educate the public to 
buy and it is vital to thoroughly in- 
form yourselves on the subject so as to 
be in position to present the matter 
intelligently. You undoubtedly will find 
furthermore, that this will be a sub- 
ject, like the war, which everyone is 
interested in discussing and = conse 
quently you are given a fine op 
portunity for an opening and a 
better acquaintance with the prospect. 
And in your interview yeu can clearly 
demonstrate that adequate’ provision 
must be made for this tax in advance 
to provide the necessary cash and that 
life insurance is the only solution of 
this problem. It provides the neces- 
sery funds in spite of depressed mar- 
ket conditions which may exist and ob- 
viates the necessity of sacrificing prop- 
erty or disposing of stocks and bonds 
ata fraction of their real value. Bring 
out the inevitable loss in liquidation, 
the actual and sentimental loss to an 
ordinary business on the death of its 
head, the sometimes almost impossible 
task of finding purchasers for unlisted 
stocks, however intrinsically valuable, 
in effect many times an auction sale 
price to the highest bidder, a tremen- 
dcus and unnecessary Sacrifice on the 
altar of unpreparedness. The cost of 
equivalent amount of insurance would 
not equal the loss in forced sale, and 
all) for a lack of cash, not assets, the 
failure to have provided cash. The 
man of affairs will see this viewpoint 
and the vital necessity for cash and is 
the one with the forethought to act ac- 
cordingly. Witness DuPont, Morgan, 
Navison and others.” 














Missouri State Life Policies Rich In Selling Points 





Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
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AS EVERLASTING 
AS THE HILLS. 


Fastest Growing Life Insurance Company in America 


Home Office, St. Louis, Missouri 





Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 
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INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 60 years. 
INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, Presideat JdisPAL. DIRCIN, Secretary JOHN J. GALLAGHER Treas: 








- HOME LIFE INSURANCE COMPANY of AMERICA — 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, June 28, 1915 


“*It is noteworthy that this Company was organized without any promotion expenses.’ 
**T beg to report further that I find the Company in excellent financial condition.’ 


**The volume of its business has steadily increased, its surplus is growing rapidly ana 


its funds are being carefully conserved under expert supervision.*’ 


Home Office, DALLAS, TEXAS 

















floes your Policy guarantee to do? 


the Policy, will be paid. 
SECOND, that in case of death fron 


fece of the Policy, will be paid 


BUT THIS IS NOT ALL. The Ac 











Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 


nolong ANSWER: 

FIRST, it guarantees that in case of death from any cause $5,000, the face of 
any ACCIDENT, $10,000, o 
ae EHIRD, that in case of death from certiin SVECIFIED accident, $15,000, | 
or THREE TIMES the face of the Policy, » 
: cident Disability 
tuarantees that in case of total disability as a result of accidental injury. the Com 
pany will pay direct to YOU at the rate of $5 


but not to exceed 52 weeks, after which the weekly indemnity will be at the rate 
of $25 PER WEEK throughout the period » lisability Can insurance do MORE? 
ag WHY should any man be satisfied with a policy that would do less? The cost 
ts low. 


General Agents wanted in the following States: Pennsylvania, Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. Address: 


| 
UNITED LIFE AND ACCIDENT INSURANCE CO. | 


Home Office, United Life Bldg., Concord, New Hampshire 


DOUBLE the 


ill be paid 


Endorsement FURTHER 


0 PER WEEK during such disability, 
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Mutual in Principle and Practice 


lmpregnable in Strength 
Enterprising, Conservalive Management 
Comprehensive, Adaptable Policies 


Low Mortality Rate 


I Prompt Payment of Death Claims | 


Efficient Service to Policyholders 
Training and Education for Agents 
A satisfied constituency gained by Fifty- 


eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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ON BROKERS AND 


AGENTS 


HARDISON 


Commissioner Hardison’s on 
and brokerage de- 
before the commissioners’ con- 
Denver is one of the 
of the many he has made 
since he assumed office a long time 
ago. His common-sense, hard-headed 
angle of the situation commends itself 
to every company, agent and broker. 
In fact, his outline of the duty of in- 
surance departments is well worth the 
careful study of his fellow commis- 
sioners. He correctly differentiates be- 
tween the real agent and the one-case 
agent and broker, the latter being prin- 
cipally the man who does insurance 
service for his employer only. The 
chief qualification he demands of the 
placer of insurance is that he possess 
either knowledge of insurance or abil- 
ity to acquire it, and that he hold 
himself out to be an agent or a broker. 
However, he knows when to draw the 


paper 
agency problems 
livered 
vention in 
addresses 


best 


line—when not to be too strict, viz: 
I wonder how my associates are 
handling the problems that arise by 


reason of the death of an agent who 
has a valuable business which would 
be the prey of the harpies of the agency 
profession if there were no one to 
look after it? It often happens that 
this business and its good will is the 
most substantial part of the agent’s 
estate and the loss of it would deprive 
the widow and children of means nec- 
essary for their support. Occasional- 
ly the widow desires to continue the 
business, but she is ignorant not only 
of insurance laws, customs and forms, 
but of all business principles. She is 
entirely incompetent to act as an agent 
or broker. She is by reason of that in- 
competence not a suitable person to 
let loose with the state’s authority en- 
dorsing her. But, nevertheless, her 
interests must be protected. I endorse 
any reasonable proposition to that end. 
Sometimes it takes the form of licenses 
to the widow under an agreement with 
her and some friendly, satisfactory 
agency that the business will be prop- 
erly supervised by said agency and 
sometimes arrangements are made 
with some other competent person to 
carry on the business in the interest 
of the estate. 

He also provides ample protection 
for the office of the agent who must 


leave to serve his country in the field. 


ity to acquire it) as to what they may 
not do and still retain their 
that Commissioner Hardison has caused 
to be printed on the back of each li- 
type a statement of 
reasons which will 
for revoking it. 
so good that they 


licenses 


plain 
the 
sufficient 
are 


cense in 


some of be 


deemed 
These reasons 
are reproduced herewith: 

This license may be revoked for any 
one of the following reasons: 

1. Any violation of the insurance or 
other laws. 

2. Failure of licenses to hold himself 
out and carry on business in good faith 
as an insurance broker. A _ licensee 
fails to hold himself out in good faith 
as a broker if he simply covers his 
own property or interests and such as 
he controls, and makes no reasonable 
effort to secure other insurance. 

8. Breaking or attempting to break 
any written agreement as to the rate 
or amount of commission the licensee 
is to receive, or breaking any proper 
agreement respecting the insurance 
business or making any improper one. 
No agreement should be made which 
nullifies any agreement as to commis- 
sions by combining compensation for 
brokerage with other remuneration. 

4. Failure of the licensee to pay to 
the agent or company entitled thereto 
and within the time agreed upon any 
premium which he has collected; or 
if no time has been agreed upon, with- 
in ten days of the demand therefor. 

5. Withholding from the assured or 
attempting to withhold any unearned 
premium or part thereof when a policy 
is cancelled for which the premium 
has been paid by the assured. 

6. Evidence of gross ignorance of 


the insurance law or of what consti- 
tutes violation thereof. Ignorance is 
not an excuse for violation. 


7. Any conduct or practice which is 
the occasion of frequent well founded 
complaints in the manner and method 
of transacting business. 


SENATOR SHERMAN’S GUESS 

In a speech delivered in the Senate, 
Senator Sherman of Illinois says that 
in his not undertaking 
seized as a war measure is intended to 


opinion one 


to their owners by those 
Washington. 


be returned 
in power in 


EXCESS PLAN MATURING 


Howard De Mott To Be Manager of 
Association—Million Dollar Capac- 
ity Already Assured 


A writing capacity of one million 
dollars over the present limit is now 
assured through the operation of the 
Fire Underwriters’ Excess Association 
on the basis of the companies already 
pledged to membership. At a meeting 
of the organization committee of the 
Association on Tuesday it was decided 
to appoint Howard De Mott, manager 
of the Reinsurance Bureau, as manager 


of the Excess Association. 
It was also determined at the meet- 
ing that one of the first functions of 


the Association before accepting a line 
would be to establish the fact that the 
usual channels of direct underwriting 
had first been exhausted and that on 
this class of business the brokerage 
commission should be limited to five 
per cent. The committee decided after 
discussion that the Association will not 
handle any other class of business than 
fire insurance, eliminating use and oc- 
cupancy and kindred specialties. 

The present pledged membership in 
the Association is deemed sufficient by 
the organization committee to proceed 
immediately with the final arrange- 
ments so that operations can be started 
as soon as possible. 
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WHITFORD 8S. MAYS 


Whitford S. Mays is one of the 
Southern insurance men who has found 
an opportunity in the nation’s greatest 
insurance center to demonstrate his 
ability as an automobile underwriter. 
He is happily located with the Niagara. 
While he has lost none of his love and 
veneration for his Southern home he 
likes the big city right well. Mr. Mays 
began his insurance career with the 
Royal Indemnity in Atlanta, his former 
home. He later became connected with 
the Royal Insurance as manager of the 
automobile department in the Southern 
department with Manager Milton Dar- 
gan. After four years spent there Mr. 
Mays engaged with the Niagara in New 
York where he is superintendent of 
the automobile department. While in 
Atlanta Mr. Mays was secretary of the 
Southern Automobile Conference and 
a member of the executive committee 
in 1916 and 1917. He attended Georgia 


University and was graduated from 
Vanderbilt University, Nashville. 
* ok * 
Frank C. Goodnough, assistant sec- 


retary of the Security Mutual of Bing- 
hamton, N. Y., who has been connected 
with the Home Office for many years, 
expects to leave soon to do Y. M. C. A. 
work in France. 

am * * 


F. W. Shanbacher, who represents 
the Fidelity Mutual in a small town in 
Pennsylvania, and whose charts on es- 
tates taxation attracted so much at- 
tention at the convention of the Na- 
tional Association of Life Underwriters. 
led the Fidelity Mutual’s Honor Roll 
for August. The Fidelity Mutual’s 
“Field Man” printed his picture in the 
current issue with this comment: 

“A mere idea without hard work will 
seldom get a man anywhere; and mere 
hard work without an idea will not 
carry him much farther. But the man 
who hooks up an idea to persistent 
effort is likely to ride in a winner. In 
fact, he has. Frank W. Shanbacher 
took hold of the idea that life insur- 
ance is the best way to protect the in- 
tegrity of an estate from possible im- 
pairment by the inheritance tax. It 
seemed a water-tight proposition—-the 
Government gets the tax and the heirs 
get an undamaged estate. Having de- 
cided that it was good, he went to work 

with a capital ‘W’-—and now he is 
cashing in on the combination. So this 
column contains triple honors—for the 
man, for his idea, and for his work.” 








John G. Levison, son of the presi- 
dent of the Fireman’s Fund, is at the 
United States Naval Training Camp at 
San Pedro, Cal. 

A * * 

George S. Penfield, manager of the 
Railway and Ticket Department of 
The Travelers Insurance ‘Company, 
completed forty years of service with 
the company to-day. Mr. Penfield is 
one of the oldest members of The Trav- 
elers in point of service, having been 
with the company all but fifteen of the 
fifty-five years of its existence. He has 
many friends in insurance circles here 
Mr. Penfield was with the Railway 
Passengers’ Insurance Associaticn for 
six years before he came with The 
Travelers. 

a + a 

Dr. Phineas H. Ingalls, associate med- 
ical director of the Aetna Life, has been 
appointed a member of the Connecticut 
State Executive Committee by the Cen- 
tral Governing Board of the Volunteer 
Medical Service Corps of the United 
States organized last January for the 
purpose of mobilizing the physicians 
throughout the country, with a view to 
providing the needs not only of the 
military forces but for the civil popula- 
tion as well. Dr. Ingalls has been for 
many years a leading practitioner in 
Hartford. He was born in Gorham, Me., 
in 1856; he is a graduate of Bowdoin 
College and received his medical ed- 
ucation at the College of Physicians 
and Surgeons in New York City. He 
has been located in Hartford since 1882 
and has served in a variety of official 
capacities, having been police commis- 
sioner surgeon and adjutant of the old 
First Regiment, C. N. G., and an officer 
of the State Medical Association. Since 
the entrance of the United States into 
the war he has contributed his services 
for various government activities and 
has been conspicuous for his work in 
connection with the local draft boards. 

* 

Phil M. Leakin, accident claim exam- 
iner of the Aetna Life is in Toronto, 
Canada, on a business trip. 

a 7 


Colonel Charles E. Thompson, of the 
Connecticut Mutual and Mrs. Thomp 
son celebrated jtheir fiftieth anniver 
sary of their wedding on Saturday, Sep- 
tember 14th. 

* x * 

Frank M. Speakman, of Philadelphia, 
has been appointed a member of the 
Examining Board of Public Account- 
ants by Governor Brumbaugh, of Penn- 
sylvania. At a recent meeting of the 
Board Mr. Speakman was elected sec 
retary. He is well known in the fra- 
ternal field as a consulting actuary. 

a 

Lincoln K. Passmore, vice-president 
of the Penn Mutual Life, has been ap- 
pointed a member of the advisory com- 
mittee of life companies to consider 
matters relating to the liquidation or 
sale of enemy insurance companies. 

; * na * 


Douglas Robinson, the well-known 
New York City real estate man who died 
last week, was a director in the Equit- 
able Life and of the Atlantic Mutual 
Marine. 

oa aa ok 

J. T. Liles, vice-president of the Jef 
ferson Standard Life’s $100,000 Club, is 
a member of the South Carolina Stat« 
Senate. 

* aa * 

Frank O. Bodwell, accident claim ex 
aminer of the Travelers and secretary 
of the Hartford Gun Club and Mrs 
Bodwell are on a motor trip through 
the White Mountains 

om” ~ * 

Ray H. Hartz, examiner of the Aetna 
Fire Insurance Co. has won his way to 
the finals in the golf tournament at the 
Sequin Golf Club in Hartford. 




















September 20, 1918 


THE EASTERN 


UNDERWRITER 11 











FIRE INSURANCE DEPARTMENT 





O——eeS=Se=eeeeeeeeeeeeee__ 





H. F. Neefus Dead; 
Specials at Funeral 


WELL-KNOWN IN _MIDDL E DEPT. 
One of First Field Sen to Recognize 
Value of Sprinklers—Adjuster 
at End 


H. Freeman Nestus, one of the most 
picturesque figures in fire insurance, 
for years prominent field man, and dur- 
ing more recent years an independent 
adjuster in Newark, died in that city 
on Thursday of last week of Bright’s 
disease, and was’ buried Sunday. 
Among the insurance men at the fu- 
neral were Specials Ackerman, Na- 
tional Union; Brewster, Springfield 
Fire & Marine; Bancroft, New Hamp- 
shire; Baxter, Fidelity-Phenix; Man- 
ager Larter, of automobile department 
of Newark, and Local Manager Stead- 
man, of that Company; Henry Trimpi, 
local manager of Automobile; and Mr. 
Williams, of Guerin & Williams. 

General Agent of Merchants Fire 

Mr. Neefus was best known as gen- 
eral agent of the old Merchants Fire, 
from which he went with the old Mu- 
tual Fire and from there to the Traders 
where he became special of the Mid- 
die Department. His next move was 
with the Union of Buffalo, after which 
he became an independent adjuster. 

Mr. Neefus was one of the first of 
the fire insurance men to recognize 
the value of sprinklers, and he made 
some of the pioneer installations. 





WEIMER MAKES CHANGE 





Resigns State Agency of Michigan 
Commercial to go With C. K. 
Godfrey, Northwestern National 
Louis G. Weimer, who has been a fire 
insurance man in this State for twen- 
ty-one years, beginning with the old 
W. S. Banta agency, has become asso- 
ciated with C. K. Godfrey, general 
agent of the automobile department of 
the Northwestern National. Mr. Weimer 
went from the Banta office to Kelly & 
Fuller, and when that agency resigned 
the general agency of the Michigan 
Commercial, which end Mr. Weimer 
was handling, he became State agent 
for the Michigan Commercial which 
position he held fora number of years. 


WITH FRED S. JAMES 
James Reilly, who has been a specia! 
agent in the sprinkler department of 
the National Liberty, New York, has 
become connected with the Fred S. 
James office. 





TREASURER IN DIFFICULTIES 


Walter T. Reed, of Seaboard Fire, Was 
Active in Promoting Many 
Enterprises 
Walter T. Reed, treasurer of the Sea- 
board Fire, Atlantic City, is said by a 
company official to owe that company 
about $25,000. A statement of his af- 
fairs has been placed in the hands of 

Prosecutor Gaskill. 

A New Jersey daily naper says: 

“For eight years or more Reed has 
been running behind financially. His 
assets give creditors little hope of re 
covering any considerable proportion of 
their claims. Reed's financial difficul- 
ties, it is claimed by his friends, are 
the result not of extravagance or any 
criminal acts, but solely to bad invest- 
ments. He had borrowed sums that 
called for $10,000 interest annually and 
his failure recently to meet this obliga 
tion led to a disclosure of his financial 
straits. 

“Reed came from Virginia several 
years ago and engaged in the real 
estate business. He then branched out 
into a coal, wood and ice business, made 
an apparently successful venture into 
the amusement field, got control of a 
big hotel and recently took up the ship- 
building industry on a = considerable 
scale. He has served as bank director 
and was considered wealthy.” 


WITH LAW UNION & ROCK 


William B. Kelly has Pennsylvania, 
Maryland, West Virginia and 
District of Columbia 


William B. Kelly, assistant to Presi- 
dent Gratz, of the Girard Fire, has re- 
signed to go in the field for the Law 
Union & Rock. He will be special agent 
for Pennsylvania, West Virginia, Mary- 
land and District of Columbia. Mr. 
Kelly is one of the best known of the 
younger field men, and is widely popu 
lar with local agents. He was formerly 
geceral agent of the Arizona Fire. 


-—THE AUTOMOBILE—| 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


. LINES WRITTEN 
FIRE MARINE 








WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
JETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 














Fire Insurance Special 
Agent’s Position Wanted 


Am 38 years of age and married. 
Have had 12 years of agency expe- 
rience and 6 years executive field 
experience as a Home Office Special 
Agent for a Casualty Company. Am 
thoroughly familiar with New York, Ohio, 
Indiana and Southern Michigan. What 
have you to offer? Will be available 
October 1st. At present living in Cleve 
land, Ohio. Address, 
“SPECIAL AGENT,” 
Care of The Eastern Underwriter, 
105 William Street, New York 








National Liberty 
INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1918 


Cash Capital ....... $1,000,000.00 
Ee ere 8,209,763.64 
eee ee 5,223,031.71 





Net Surplus ......... 1,986,731.98 


Surplus for Policy 
DE dns h wv xe ae 2,986,731.93 
HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 


THE LEADING FIRE COMPANY 
OF THE WORLD 





























NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 
123 William Street, NEW YORK 














THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, 
COMMERCE INSURANCE COMPANY OF ALBANY, N. + iy 
ASSURANCE COMPANY OF NEW YORK 


IMPERIAL 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 

ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
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Paper Capital 
Underwriters Exposed 


FINANCIAL JOCKEYING ABROAD 


Lloyds Form Imitated By Outside Firm 
of Underwriters at Twenty Per 
Cent. Rate Cut 


The following tetter has been re- 
ceived from London dealing with ma- 
rine practices in that market: 

Dear Sirs: I hope the issue of the “Policy 
Holder” dated July 31, 1918, will safely reach 
you. In view of conversations which IT had 
with some of the leading people in the market, 
I think it would be desirable that the facts 
relating to the companies operating with large 
paper capital should be made known to New 
York brokers and bankers. 

A very reputable broker told me the other 
day that he had lost certain business, due 
to the fact that his client had been able to 
place the business on a Lloyd’s policy at 20 
per cent. below the rate he quoted. The 
broker in question was very concerned over 
account, and saw the client, who 
Lloyd's 


losing the 
was good enough to show him the 
policy. On examination it was seen that it 
was certainly a Lloyd's style, with suitable 
India rubber stamps; it was found that the 
unconnected with the 
“Policy Holder.” 


assured had ac 


subscribers were not 
concerns mentioned in the 
and in all good faith the 
cepted the document as a Lloyd's policy, and 
understand that on the 
advanced 


further than this, I 
strength of the policy a bank had 
a not inconsiderable sum of money on docu- 


ments covered by the alleged Lloyd's policy. 
Article in “Policyholder” 


The article in the “Policyholder” re- 
ferred to is as follows 


Another phase of the question, the one to 
which we particularly wish to refer to to-day, 
is the opportunity afforded of capitalizing 
concerns in such a way that it is difficult to 
believe that the capital is represented to any 
thing like its full extent by actual funds. As 
an example of what we mean by this we draw 
attention to a group of othces operating tron 
91, Bishopsgate, E. C. We wish to say at once 
we do not profess to have inside information. 
The concerns may or may not have been im 
mensely successful in their trading during 
the short time they have been operating, so 
we place certain facts as to their capital ar 
rangements before our readers and leave them 
to tell their own story. 

The offices in question are the Eucrate Ma 
rine, the London Shipping and Marine, the 
Neptune Trust, and the General Marine Trust. 
Chat there is an intimate relationship between 
all these offices will be seen at once from 
the fact that the same gentlemen are directors 
of each company. A reference to the files 
shows that R. R. Shankland, J. Shankland 
Erik ‘Brockdorff and Aage LBrockdorff act as 
directors of each of the companies, and also 
of the Express Engineering Works, Limited 

Turning to some of the particulars we fivd 
the ‘Eucrate Marine was established in 1917 
as a private company with an authorized cap 
ital of £10,000 in £1 shares which would ap- 
pear to have been fully subscribed and paid 
up, the shareholders being Erik Brockdorff, 
5,000, and Aage Brockdorff, 5,000, Later in the 
year the authorized capital was increased to 
£100,000. On October 31, 80,000 shares were 
allotted to the Neptune Trust, and finally we 
find the directors returned as being: Messrs. 
E. and A. Brockdorff (Norwegian subjects), 
J. and R. R. Shankland. 

The London Shipping and Marine was es 
tablished in 1917, authorized capital £10,000 in 
1£ shares which were held by R. R. Shank 
land, 7,500, and J. Shankland, 2,500. These 
shares were allotted as fully payable in cash. 
But at a later date there was a change in the 
shareholders to R. R. Shankland, one share, 
H. Shankland, one share, E. Brockdorff, one 
share, A. Brockdorff, one share, and the Nep 
tune Trust, 9,996 shares. 

In September, 1917, the authorized capital 
was increased to £100,000, and in December, 
1917, 30,000 shares were issued to the Neptune 
Trust, the sum of £1 per share being payable 
thereon, and in April, 1918, a further 40,000 
shares were allotted to the same Company, 
10s. per share being called up. 

Apparently, the gentlemen who had formed 
these two concerns decided later to join forces 
and promote the Neptune Trust, which was 
registered in September, 1917, the authorized 
capital in this case heing £300.000 in £1 
shares. We find the shares are registered as 
follows: Aage Brockdorff, 49,990, Erik Brock 
dorff, 49,990, R. R. Shankland, 74,990, J. Shank- 
land, 24,990 and R. W. J. Sutherland, 50,000, 
making a total of 249,960 shares. 

The interesting part of these figures is that. 
whilst the return shows the capital as 249 960 
shares of £1 each, fully paid, the actual fig 
ures show but £12,498 paid up. 

We find the Neptune Trust entered into an 
agreement with R. W. J. Sutherland that he shall, 
for a period of two years from September 11, 
1917, give or cause to be given all insurance 


or other business within his control to the 
Company, and shall throughout such period use 
his best endeavors to promote the interests of 
the Company. The Neptune Trust, in consider- 
ation allotted to him 50,000 ordinary shares, 
with 19s, credited as paid up! We can only 
8.y that this appears to us a very unusual 
way of rewarding a man for his services, and 


that in the event of serious claims arising 
on the business we fail to see that tne £47.500 
in question is represented by assets which 
would be available to satisfy the  policy- 


holde rs. 

A further arrangement has been filed which 
is worthy of notice. It is provided that where- 
as a new company is about to be formed 
with a capital of £300,000 in £1 shares, it is 
desirable to make provision for the exchange 
of shares in the London Shipping and Marine 
and the Eucrate Marine for shares in the 
new company, and arranged that 10 days ons 
the incorporation R. R, Shankland shall ex 
change 7,499 and J. Shankland, 2,449 London 
Shipping shares, and E. Brockdorff and A. 
Brockdorff shall each exchange 4,999 Eucrate 
Marine shares for one pound shares with 19s. 
credited as paid-up in the new company. 
The basis of exchange in each case to be as 
follows: Ten £1 shares, with 19s. paid, in 
the new company for every share in the Lon- 
don Shipping and Eucrate Companies. So the 
new company allotted R. R. Shankland 74,990 
shares, at £1 each, with 19s. credited as paid; 
to J. Shankland 24,990 shares, to E, Brockdorft 
49,900 shares, and to A. Brockdorff 49,999 
shares. 

We have said we have no knowledge of the 
business results secured by the Eucrate Ma- 
rine and the London Shipping and Marine 
but the success of the concerns should have 
been phenomenal to justify the handing over 
of 10 shares with £9 10s. credited as paid up 
in exchange for each £1 share, for the con 
cerns in question were only a *few months 


impression that it took 


We were under the 
ascertain what 


more than a few months to 
profits are earned on marine underwriting, 
but apparently the founders of the Neptune 
Trust had such entire confidence in the busi 
ness, and in each other, that they valued the 
coneerns very highly We do not remember 
of any other such rapid appreciation in value. 

Apparently the process is not ended, how 
ever, for we note the General Maritime Trust 
was registered on April 24, 1918. with a cap- 
ital of £100,000 in £1 shares. Here again we 
find that the Shanklands and Brockdorffs are 
the directors, their re spective holdings being: 
R. R. Shankland 2,500, J. Shankland 2,500, 
J. (iD. Brockdorff 2.500, and A. Brockdorff 2,500. 
The sum of 2s. 6d. per share is called up in 
this case, or £1,250 in all. But an interest 
ing feature is that this Company has also heen 
issuing shares for other consideration than 
cash, for 50,000 fully maid £1 shares have 
been allotted in exchange for 50,000 fullv paid 
£1 shares in the Express Engineering Works 
Limited. 

But what does the General Maritime Trust 
want with a large block of engineering shares 
among its assets and why does the Express 
Engineering (Company want a large block of 
marine insurance shares? As matters stand, 
the General (Maritime Trust can certainly an 
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TEUTONIA FIRE OF PA. 
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100 William Street 





SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 

















Authorized Capital $500,000 


Brtrnit National Fire 
Iusuraue Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 





nounce its paid-up capital as being £51,250, 
but in reality £50,000 will be represented by 
shares in an engineering concern. Most of 
our readers will agree that such shares are 
not a satisfactory investment for an insur- 
ance society, for the simple reason that the 
investments of an insurance company should 
be gilt edged and absolutely liquid. No one 
can regard the shares in an industrial con 


cern, which was formed so recently as Feb 


ruary, 1918, as complying with these cond 
Of course, Messrs. R. R. and J. Shar 
and A. and J. D. Brockdorff are direct 


itions 
ikland 


ors of 


the engineering company as well as of the 


marine insurance offices! Some years a 


zo we 


heard a good deal of what was known as 


frenzied finance. If this group of office 


been in existence in those days we v 


to think this expressive term would have 
arrange 


applied to some of the capital 
described above. 


s had 
enture 
been 
ments 








S. C. BISHOP CO. 


Renresented at 
95 William Street, 


AGENTS FOR 
NEW JERSEY 


208 Broad Street, 
Elizabeth, N. J. 


Phone, ‘47 John —— 588 Elizabeth 











THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com. 
pany is in i gg of its man. 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. .. Sri Vice-President 
E. pe nea "Secretary 
WILLTAS ORRIS ON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


too WILLIAM STREET, NEW YORK 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 
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PENNSYLVANIA 


A 


CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 


325 WALNUT STREET PHILADELPHIA, PA. 


NEW JERSEY _ 





SATISFACTION 
SERVICE 


ALL LINES 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 








EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 
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Reciprocal Re-Insur- 
ance Ceding Improper 


SAYS MISSOURI COMMISSIONER 





Such Practice Called Indefensible— 
Only Equitable Exchange of 
Indemnity Permissible 





At the Insurance Commissioners’ 
Convention Commissioner Alfred L. 
Harty, of Missouri, gave his views of 
inter-insurance. What he said of re-in- 
surance is particularly interesting: 

“The act of ceding or granting re- 
insurance to another carrier has been 
considered an improper practice by the 
management of all responsible’ ex- 
changes. While there is no specific in- 
hibition in any of the standard laws, so 
far as I know, the Missouri Department 
has ruled that such practice is not in 
accordance with the principles of re- 
ciprocal underwriting. I can readily 
see why the management of an ex- 
change should be permitted to pur- 
chase re-insurance with respect to a 
risk which is too large to be safely 
carried in its entirety, and I think all 
departments have generally recognized 
this right. 

“On the other hand, I cannot see how 
it is defensible in any way for an ex- 
change to grant re-insurance. 

Cash Premium Only Consideration 

“Each subscriber executes a power 
of attorney authorizing the attorney in 
fact to exchange contracts of indemnity 
for him with other subscribers. This 
power of attorney recognizes and pro- 
vides for a contingent liability under 
which the subscriber may be assessed 
for the payment of excess losses where 
the initial premium deposits made by 
suscribers have proven insufficient. 

“When a re-insurance contract is en- 
tered into under the terms of which 
re-insurance is granted to another car 
rier, the cash premium paid for such 
re-insurance by such carrier is the only 
consideration. In case it did not prove 
sufficient I dare say there would be no 
contingent liability on the part of such 
carrier under which it could be as- 
sessed for a sum in excess of the 
amount paid for said re-insurance. 
Moreover, it would seem to be in viola- 
tion of the fundamental principles of 
reciprocal or inter-insurance to permit 
of a practice which does not contem- 
plate an equitable exchange of indem- 
nity within the meaning of this lan- 
guage as it may be fairly interpreted 


under the laws applicable thereto. 
This, therefore, constitutes another 


standard for  inter-insurance which 


should be observed.” 





FIRE AGENTS MEET 


Full Report of Convention To Be Pub- 
lished in Special Edition Going 
to Press Saturday 


A full report of the proceedings of 
the National Association of Insurance 
Agents will be printed by The Eastern 
Underwriter this week, an extra edition 
going out on Saturday. This is one of 
the most interesting conventions which 
has been held by fire insurance agents; 
the attendance is representative; the 
subjects under discussion of real im- 
portance; and the discussion on the 
problems confronting the business will 
be reproduced as fully as possible. 


TAXATION OF LLOYD'S 





Liable For Excess Profits After They 
Make 11 Per Cent. On-Their 
Turnover 


The interesting statement was made 
by the Chancellor of the Exchequer in 
the House of Commons last month that 
before Lloyd’s Underwriters become 
liable for excess profits they are al- 
lowed to make 11 per cent. on their 
turnover. Bonar Law’s official an- 
swer to a question as to the rate of 
profit Liloyd’s Underwriters are per- 
mitted to deduct prior to calculating 
excess profits reads as follows: 

“Under the provisions of section 42 
of the Finance Act (No. 2) 1915, the 
Board of Referees have ordered that in 
the business of insurance by underwrit- 
ers, as carried on by members of 
Lloyd’s the percentage standard shall 
be calculated upon the capital at stake, 
which capital shall be taken to be equi- 
valent to the net premium income of the 
year whereof capital is to be reckoned. 
It has therefore followed that upon the 
general addition of 3 per cent. to the 
statutory percentage for increased capi- 
tal granted by the Finance Act, 1917, 
the allowance in respect of additional 
capital at stake for the year 1917 and 
later accounting periods, amounts to 11 
per cent., being the same rate as is 
allowed in the case of additional capi- 
tal employed by other businesses not 
owned by companies.” 

A question about Lloyd's in the House 
or Commons and the answer thereto 
are given: 

Q.—What is the amount of the depos- 
its, of any, furnished in accordance 
with the Eighth Schedule, B and C (2), 
(?), of the Assurance Companies Act, 
1909, by Lloyd’s Underwriters as se- 
eurity for the due fulfilment of their 
fire and accident insurance contracts; 
the amount of the security furnished 
in the form of guarantees; and whether 
any of the guarantees which may be 
furnished as an alternative to a de- 
posit are given by persons who are 
not members of Lloyd's Underwriters’ 
Association, and, if so, to what extent? 

A.—The amounts of the deposits fur- 
nished in accordance with Schedule 8, 
Band © (2) (b). of the Assurance 
Companies Act, 1909, by Lloyd’s Under- 
writers as security for claims in con- 
nection with fire, accident and other 
non-marine business is £390,000. The 
amount of the security furnished in ac- 
cordance with the provisions referred 
to in the form of guarantees is £5,375,- 
000, none of which has been furnished 
by guarantors who are not members of 
Lloyd's. 





GOVERNMENTAL PROBLEMS 





Feature of Fire Underwriters’ Associa- 
tion of Northwest Program 
October 2-3 





The Fire Underwriters’ Association 
of the Northwest will meet at the Hotel 
La Salle, October 2-3. “Is Our Govern- 
ment Socialistically Inclined?” is the 
topic of a paper which will be read by 
C. J. Doyle, associate general counsel 
of the National Board of Fire Under- 
writers. “Governmental Problems” will 
be discussed by George A. Viehmann, 
president of the New Jersey and New 
Brunswick. “America After the War” 
will be the title of a paper read by 
Senator Harding, of Ohio. Young E. 
Allison, of Louisville, will deliver the 
annual address. 





FIRE, LIGHTNING, SPRINKLER 


New York Life Insurance & Trust 





McKee Sherrard, Assistant Managers. 


THE YORKSHIR 


AND EXPLOSION INSURANCE 
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FRANK & DUBOIS, United States Managers ERNEST B. BOYID, Underwriting Manager 
No. 80 Maiden Lane, New York 


Co., U. S. Trustee, No. 52 Wall St., New York 
DEPARTMENT MANAGERS—METROPOLITAN, Willard S. Brown & C 
N. Y.; CAROLTNA-VIRGINIA, Harry R. Bush, Greensboro, N. C.; 
Dargan & Turner, Atlanta, Ga.; LOUISIANA and MISSISSIPPI, Jas. B. 
Orleans, La.; PACIFIC COAST, Jas. C. Johnston, San Francisco, Cal.; McClure Kelly and 
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OF YORK, ENGLAND 
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STRENGTH INTEGRITY 


SERVICE 





HENRY J. HOUGE, J. H. VREELAND JAMES H. BREWSTER, Mer. 
Assistant Secretaries Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, ete. 
Works in Harmony with American Agency. Principles and Practices 
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Royal Exchange Assurance 
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NOT HOW MANY BUT HOW GOOD 


mai «One: trained Soldier is svorth a dozen of the other kind. And bs 
mai so it is with the Fire Insurance Agent. Experience and qualifi- 
cations are the factors in his success. This Company is not 
ij so particular about having a large Agency force as it is in hav- 
a) ing a good Agency force. One of the benefits of such a plant is 
M) that the Company can extend such Agents the best it has in the 
A) way of service and facilities. Not now and then but ALL the 
i) time the NATIONAL UNION will speed up the efficiency of your 
\ office, With a known capacity for extending distinctive service 
B which is practical, constant and real the NATIONAL UNION pre- 
sents attractive opportunities to experienced Agents of reliable : 


¥ character. Get your Agency—Now. 
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Jersey Men Believe 
They Have Good Card 


PREPARING FOR FALL MEETING 


Coming After Cleveland Round-up, 
Discussions Promise to Be 
Full of Punch 


It happens that this year the New 
Jersey Association of Underwriters will 
hold its semi-annual meeting after the 
annual meeting of the National Asso 
ciation instead of before. This will in 
many prove to be a good 
thing for the agents’ meeting, which, as 
announced by The Eastern Underwriter 
last week, has been set for September 
26 in Atlantic City, at Hotel Dennis. 

First Hand Information 


respects 


The meeting was to have been held 
this week, but the change in the date 
of the National Association meeting at 
“leveland made it necessary for the 
igents to postpone their gathering 

This means that the New Jersey men 
who attended the Cleveland meeting 
will go to Atlantic City with the fire 
of enthusiasm and inspiration born of 
personal contact gained at that import 
ant gathering still burning. The views 
and expressions of many representative 
insurance and business men from all 
corners of the country will be fresh 
in their minds and they will be in the 
best of position to impart to their less 
fortunate associates the trend of opin 
m regarding the foremost insurance 
problems as it exists in all quarters 

Jersey Vitally Interested 

The great issues now before fire in 
surance men should make the New 
Jersey meeting of unusual interest 

The amount of new manufacturing 
that has developed in New Jersey since 
the war broke out is almost beyond be 
lief, but the insurance business has not 
heen benefited in like proportion, it is 
aid Where this business has gone 
and when it may return are questions 
a number of insurance men would like 
to hear discussed and if possible an 
swered. What the agents and the com 
panies must do to convince the Govern 
ment that they are in position to handle 
this business and handle it right, is the 
query 

Where New Jersey Stands 

It was particulariy important that 
New Jersey insurance men, together 
with others from Eastern States, should 
also have attended the Cleveland meet 
ings. Probably no State has within its 
borders so many manufacturing plant: 
engaged, in whole or in part, on Gov- 
ernment war work The West and 
South sent large delegations to Cleve 
land. If the West and South is eager 
to hear what men of national reputa- 
tior both in and out of insurance have 
to say regarding the problems of the 
business and the nation, how much 
more so should be the New Jersey men? 
It is believed that they are deeply in 
terested and that they will go to Atlan- 
tic City 

To Get Outside Views 

Leaders in the New Jersey associa 
tion are unqualifiedly opposed to com 
batting the Government's insurance ac- 
tivities by means of the “write your 
Congressman” formula They do, 
however, agree that the encroachments 
upon the business require the most 
careful study and must be opposed in 
a highly intelligent manner. It is pro 
posed to have at Atlantic City one or 


more speakers of front rank in lines 
other than insurance, in order to get a 
correct idea of how business regards in- 
surance and how it views the social- 
istic trend and feeling toward the busi 
ress of risk underwriting. The asso- 
ciation men believe that it is pretty 
well known how insurance men feel 
but they would like to hear from the 
outside through men qualified to speak 
through experience as large insurers. 


MUTUAL USES CO-INSURANCE 


Montgomery County Concern Denies 
Liability for Loss on Barn on Basis 
it Was Under-insured 
The Mutual Fire Insurance Co., of 
Montgomery County, Pa., has set up 
the plea of under-insurance as its de- 
fense of a suit brought by Thomas S58. 
Gillin, in Ambler, for the loss of his 
barn The plaintiff had two policies 
covering the barn, one in the Norris- 
town Mutual and the other in the de- 
fendant company, the first company 
having paid the claim They totalled 
$2,700 and the defendant claims the 
actual value of the property to-day is 
$4,000 and refuses to pay a total lose 


WORK IN MUNITIONS PLANT 

A number of insurance men in Hare 
ford are working on a part time basis 
for war work in the munitions fac- 
tories located in the insurance city. 
They have felt it their duty to con- 
tribute in some practical way to win- 
ning the war. At the present time the 
plan is working very successfully and 
managers and foremen at the factories 
who are using the men are very en- 
thusiastic about the work they are do- 
ing The work is being carried on 
with the full co-operation of the insur- 
ance companies and the men them- 
selves report that they are much 
pleased with the arrangement The 
principal factory where the men go is 
Colt's Patent Fire Arms Manufactur- 
ing Company where revolvers, automat- 
ic pistols and machine guns are made. 


INSURE COW FOR _ $25,000 
The Eastern Underwriter this week 
asked Paul T. Brady of the Broad 
Meadows Farms, Dutchess County, if 
it were true that “Mighty Monarch,” 
a prize Holstein, were insured for 
$25,000. He replied that it was. 


CITY INSURANCE CLUB 

The first Fall meeting of the City 
Insurance Club will be held next Tues- 
day and will include the organizing of 
the Club’s Liberty Loan Campaign. 

AETNA SUBSCRIBES $1,500,000 

The first fire insurance company to 
subscribe to the Fourth Liberty Loan is 
the Aetna of Hartford, which has 
bought bonds amounting to $1,500,000. 


MEETING DATE SET 
The annual meeting of the New Eng- 
land Automobile Conference will be 
held in Boston, September 27. 


BRAZIL BARS GERMANS 
The Brazilian Government has can- 
celled the licenses of German insurance 
companies. 


A special meeting of the St. Law- 
rence County (New York) Board of 
Underwriters is to be called in the 
near future 
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Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
* THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
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begin today to protect you against loss by fire. 
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THE AIRPLANE 
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a and the placing of insurances at “the New Twist To Bombardment C. W. Fairchild, of the Colorado De 
ancient and honorable’ corporation” 
bearing on the contingency of peace 
being concluded by a certain date has 
aroused interest and given us some- 
thing to think about. It would appear 
TRUCKING MEN ORGANIZE that the underwriters—i.e., a few ot 
them—are willing to back their opin- 
Will Try to Save Money on Insurance— ion at 3 to 2 against peace by the mid 
Many Reforms and Safe- dle of next year, and 6 to 4 on peace 

being made by the end of September, 





Brokers report a new angle on fur- Partment, who was elected president 
nished apartments on the upper West of the National Convention of Insur 
Side which are sub-leased. Lessees ance 
along Riverside Drive are asking for 
the incorporation of a paragraph in the 
lease that the rent need not be paid in 
case the apartment ‘is ruined through With his ability. Jesse S. Phillips, of 
bombardment. This has resulted in the New York, is chairman of the execu 
placing of a number of bombardment tive. committee; and Commissioner 


BROKERS ACTIVITIES 


Commissioners. has been an in 





surance commissioner only for a short 
while, but has impressed his associates 




























guards Planned 1919 ’ policies in that section of the city. Button, of Virginia, is secretary 
me ee © @ 

One of the objects of the Interstate , : 
Motor Trucking Transportation Asso- Working on Trucking Problem 207th Year 
ciation, Inc., is to find out if it can No particular improvement is notice- on U N 
save considerable money on all kinds ®ble in the inland transportation busi- 
of insurance carried by its members. ness. Those who restricted their busi- ASSURANCE co. INSURANCE OFFICE OF LONDON 
The Association has just been formed. "@SS or stopped writing it show no | OF TORONTO, CANADA 

A number of its plans may work to ‘isposition to take it up again soon. Fi Mari Explosi FOUNDED 1710 
the advantage of the insurance com- none ge roel 1nd age te the ya jae ees UNITED GTATES Beamon: 
yanies, especially those insuring trucks @t'ention oF underwriters that it is ° 
pace fire sorte and casualty haz- ‘ifficult for contractors to obtain this UNITED STATES BRANCH 54 Pine Street - New York 
ards. The Association will consider ©!@8s of insurance on merchandise einai January 1, 1918 9.104.008 WESTERN DEPARTMENT 
regulation by the Interstate Commerce ‘tansported by automobile truck. A | Surplus in United States...... °1/667/691.69 76 WEST MONROE ST., CHICAGO. 
Commission and a number of other S°lution of the problem has_ been bb owe Losses Paid in United PACIFIC DEPARTMENT: 
questions among which are: sought and some conferences held. It coe from 164 to 1917, N. W. Cor. Sansome & Sacramento Sts. 

now seems likely- that a way out of SEED. sesecedsatsseseossnee 43,294,154.63 s F : 

Should there be one large motor 4), difficulty is in sight ; W. B. MEIKLE, President jan Francisco, Cal. 
transportation terminal in each city? 7 , : , 

Shall the firms co-operate in the col- 
megs Foe delivery of merchandise in F. H. HAWLEY, Pres. ORGANIZED 1848 W. E. HAIN Sour. 


Shall the firms co-operate in the op- 
eration of warehouses in each city? 

Shall data be collected of all exper 
iences, so as to devise a_ uniform 
through bill of lading? 

Shall arrangements be made and ex- 
tended? 

To prevent frauds and losses by 
larceny; to have a joint department to 
adjust all claims. 

To endeavor to have roads widened 
and paved at least 25 feet, and kept in 
condition; to have legislation passed 
to prevent blinding head lights; to 
have an Employment Department so 
as to get efficient, properly trained help, 
and eliminate dishonest, reckless and 


incompetent employes; to get up prop- 
er tariff classifications; to discourage JAMES J BO] AND COMP N | 
fake, wild-cat, high finance schemes to * A , . nc, 


promote motor trucking transportation 


no (fps Ohio's Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


EK. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 











companies; to promote by proper GENERAL AGENTS 
eans legislation favorable to motor 
———<—<—— HOME OFFICE 68 WILLIAM STREET 
* * + SCRANTON, PA. = NEW YORK CITY, N. Y. 


Lioyd’s Peace Policies 


When the slack season is on and NEW YORK NATIONAL INS. Co. 


there is little doing that is of interest 
in insurance circles the underwriters 

a ae an eee a eae THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 
upon to break the monotony. This 
August brings no exception to the rule, 
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Over $155,000,000.00 


Losses Paid in the United States 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 






HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 





U. S. Cash Assets, Dec. 31, 1917 $16,153,068.57 
Surplus - - - - 4,793,978.55 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 
Losses Paid by Baltimore Fire, 

1904 - - - - - 1,051,543.00 
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JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


Head Offices: 
411-13 Walnut Street, PHILADELPHIA, PA. 


We can offer to Agents and Brokers special facilities on surplus lines 
throughout the United States and Canada. 
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MARINE DEPARTMENT 

















Government Assuming Marine Risk 
On Cargo Will Soon Be Effective 


For some time past we have stated 
that it was the intention of the United 
States Government to carry marine in- 
surance risk on cargoes, and under 
date of September 10th, there appeared 
in the “Journal of Commerce” the fol- 
lowing article: 

No Insurance on South American Wool 

Marine underwriters here learn that they 
will have no further insurance on importa 
tions of wool from South America, because 
the United States Government has arranged 
with certain wool importers to make the pur 


chases and bring the wool forward | in con- 
sideration of a small commission, no insurance 
to be carried, 

The same mail brings a circular let- 
ter from the Hon. W. G. McAdoo, sec- 
retary of the treasury, issued under 
date of August 16th, 1918, which has 
for the opening paragraph the follow- 
ing statement: 

Those who pay taxes to the Government 
are contributing to winning the war no less 
really, and in a spirit no less patriotic, than 
those who buy Liberty Bonds and War Sav- 
ings Certificates. It may, in fact, be justly 
said that the taxpayer helps more patriotically 
than the bond buyer, because to pay taxes is 
to part with money—to make a genuine sac- 
rifice—whereas to buy a Government bond is 
to lend money on impregnable security—to se- 
cure a privilege—not to make a sacrifice. 

The object of this article is not for 
the purpose of giving a treatise on 
political science or economy, but the 
facts contained in the cireular of the 
Treasury Department being along lines 
of political economy, it is absolutely 
necessary to mention the same, as the 
Hon. Secretary of the Treasury, being 
the head of both departments under 
discussion, it seems a pity that the 
sentiments of one department are not 
followed out and carried out by the 
other sub-departments, which would 
make it appear that there is an ap- 
parent lack of team work somewhere. 

The statement made by the Treasury 
Department to the effect that the one 
who pays taxes is more beneficial to 
the Government than one who buys 
Liberty Bonds or short term notes is 
a true statement, and there can be no 
argument advanced to the contrary. 
This is a clear statement of facts. 

The person or corporation that is 
put in a position to earn money and 
out of these earnings pays a substan- 
tial sum to the Government does the 
Government a real service. He gets 
nothing for his taxes except the pro- 
tection which the Government affords 
him, and all he asks is a right to do 
business, which the Government should 
grant him. The man who buys Lib- 
erty Bonds and short term notes, as 
the Treasury Department states, gets 
the best security in the world at a 
substantial rate of interest, which in- 
terest up to a reasonable sum, in the 
near future, will be free from taxation. 

If the sentiments of the head of the 
Treasury Department, as expressed in 
his circular, are correctly interpreted 
by us, then why should a subordinate 
department of his go out of the way 
to materially reduce the income which 
would come to the Treasury Depart- 
ment, through insurance companies 
writing marine insurance? 

The moneys taken in by marine in- 
surance are firstly subject to the in- 
come tax, and furthermore to an ex- 
cess profits tax, and if any surplus re- 
mains after the ordinary expenses of 
conducting the business are taken out, 
they are more than willing, as demon- 
strated in the past, to invest their 
earnings in Government securities. 
Therefore, the Government gets from 
marine insurance companies a large 
sum which they are able to apply to 


their current expenses free and clear 
of any liability on their part, and the 
balance is invested with them, the 
same as any private capitalist would 
do. 

What becomes of this enormous fund 
if the Government assumes the _ busi- 
ness of marine insurance? Large sums 
of money undoubtedly will be accumu- 
lated which will have to be tied up in 
funds until after the war or until some 
special act of Congress can be put 
into effect, authorizing the use of the 
same. In the meantime, the money 
resources of the country are being cur- 
tailed, and other sums of money which 
are invested for that purpose are lying 
dormant or semi-inactive, and the poli- 
cies of Socialistic theories are being 
put into effect of Government owner- 
ship and control far beyond any expec- 
tation which the greatest of Socialistic 
leaders and writers thought could be 
possible in this century with our own 
Government. 

No regard for the future being in 
the mind of those responsible for this 
action, after the war, the Government 
will be called upon to pay numerous 
interest charges for the debt which 
was incurred in consequence of this 
war, and these charges will have to 
be met through revenue and not 
through the sale of more _ Liberty 
Loans. Then, why is it policy to stifle 
one of the largest sources of income 
for the Government, insurance, regard- 
less of the fact that marine insurance, 
as we have repeatedly stated in these 
columns, is an absolute necessity for 
the maintenance of our merchant ma- 
rine, and the same should receive Gov- 
ernmental sanction and encouragement, 
and should be subsidized and not pen- 
alized. 

Indisputable facts of this nature, if 
presented to the Treasury Department 
through the proper organizations, and 
through the Congressional representa- 
tives of the various organizations in 
interest, ought to bring about a change 
of policy in these Government officials 
who do not seem to share in the indis- 
putable views which have been ex- 
pressed by the Treasury Department 
and which there can be no argument 
against. 

OBSERVER. 


Fluctuation of Marine War Rates Under 
Influence of Germany’s “U” Boats 
A very interesting perspective of the 
Jerman “U” boat campaign is brought 
to the attention of the Fireman’s Fund 
by looking at it from the viewpoint of 
a marine underwriter. 


“We have been reading in the daily 
pupers how allied vessels of the world 
have been destroyed from month to 
month, the figures generally being given 
iu tonnage and running up into such 
tremendous figures that at times it 
would seem that no boat could be ex- 
pected to arrive at her port of destina- 
tion in the much vaunted prohibited 
zone of the enemy,” says that Com- 
pany. 

“For quite a period of time before 
the plan was adopted of convoying the 
vessels, a great number were sunk and 
this is shown in the table given below 
by a comparison of the rates of insur- 
ance charged at that time with those 
at the present time, when compara- 
tively few are sunk, due to the won- 
derful work of the allied and the United 
States destroyers.” 


In the years of 1914, 15, 16, 17 and 
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Marine and War Risk Insurance 
Losses made PAYABLE in all parts of the world 
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In addition to our regular marine and war risk business, we now 
have a department for writing FIRE insurance only on vessel prop- 
erty of all descriptions. 


We would be pleased to receive applications from agents and bro- 
kers having this class of business to place. 


FIRE, MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 











CABLE ADDRESS: MACOMB, N. Y. 


TELEPHONE BROAD 631 











WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 




















Established 1898 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 
Insurance Exchange, CHICAGO - - 45 Wall St.. NEW YORK 


Telephone Hanover 2054 
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CASUALTY AND SURETY NEWS 


Wage Limits and 
Shipbuilding Rates 


COMPENSATION 





PROBLEMS _ IN 





Thought Better to Make Entirely New 
Schedule Than Try to Adapt 
Present Tariffs 


Abnormal wage limits and compen- 
sation rates for shipbuilding risks are 
the questions uppermost with the Na- 
tional Reference Committee of the 
Bureau. These subjects have been un- 
der discussion ever since Superintend- 
ent Phillips wrote to the Rating Board 
suggesting a remedy. He said: 





“Reports furnished by the State 
Labor Department indicate the extent 
to which high wages and over-time 
work are resulting in excess payrolls 
for the purpose of premium calcula- 
tion. As the limit of wage increase 
seems not to have been reached the 
condition is likely to become more ag- 
gravated before improvement is shown. 
The workmen’s compensation law pro- 
vides certain maximum wage limits 
upon which compensation shall be 
awarded. 

“I am unable to discover that wages 
received by employes at rates in ex- 
cess of $30 a week are subject to 
awards of compensation. It seems un- 
reasonable, therefore, that insurance 
carriers shall base their premiums 
upon the actual wages received when 
in so many industries these are greatly 
in excess of the statutory wage basis 
of compensation payments. 

“I, therefore suggest that the Board 
give thought to the matter of charging 
premiums based upon wages adjusted 
to the compensation basis established 
by the statute.” 


Cost of Accounting 


When consideration was given this 
proposal it was thought that to attempt 
in this way to overcome the difficulty 
created by the present abnormal wage 
scale in several industries would be 
prohibitive on account of the expense 
of accounting difficulties involved. 
Also, it would involve a serious moral 
hazard which might result in failure on 
the part of the assured to disclose ade- 
quate payroll expenditure. 

When this subject was brought be- 
fore the Actuarial Committee of the 
Rating Board the committee became 
of the opinion that the difficulties in 
the way of attempting a solution of 
the problem of abnormal wage levels 
on the lines suggested by Superintend- 
ent Phillips render it inadvisable to un- 
dertake such a solution and that it would 
be better to establish appropriate rates 
at this time for application to the en- 
tire payroll of shipbuilding plants. 


To Reflect Present Conditions 


It was the opinion of the committee 
that the problem of rate making for 
shipbuilding is peculiar and that the 
large preponderance of the experience 
in that industry is of recent origin so 
that the real problem of the committee 
is that of ‘making rates for what is 
practically a new industry in _ this 
country. The committee believes that 
it is not so important to determine 
what modification might be made of 
existing rates as to establish entirely 
new rates which would reflect present 
day conditions in that industry as 
conducted in the United States. 

The shipbuilding rate has already 
been reduced from 5.02 to 4.36 and the 
4.36 rate extended to a large amount 
of Government work. 





Non-Cancellable 
Disability Policy 


PREPARED BY PACIFIC MUTUAL 








Choice of Four Forms for Business and 
Professional Men—Medical 
Examination Required 





What is described as a non-cancella- 
bie income accident and healih policy 
has been prepared by the Pacific Mu- 
tual Life, Los Angeles. 

This form is not subject to cancella- 
tion before age sixty, regardless of 
what the policyholder’s physical condi- 
tion may become after issuance. It is 
simply a worded policy providing an 
income during the period of total loss 
of business time. It is not designed 
to cover the initial period of disability, 
therefore the first three months of dis- 
ability are not compensated. 

The policy is sold in four forms: 

Providing an accidental death benefit and 
eliminating the first three months of disability. 

Providing no accidental death benefit and 
eliminating the first three months of disability. 

Providing an accidental death benefit and 
eliminating the first month of disability. 

Providing no accidental death benefit and 
eliminating the first month of disability. 

The death benefit is payable if death, within 
ninety days, results: from bodily injury suf 
fered through accidental means. 

Disability benefits are paid as long as the 
insured lives and suffers total loss of busi 
ness time as the result of accidental bodily 
injury or sickness. 

For Business Men 

A medical examination is required, 
and each risk is inspected. Cash only 
is accepted in payment of premiums, 
and the first premium is to be paid in 
cash with the application. The policy 
is sold to business and professional men 
only, on annual terms. 

Persons over age 18 and under 60 
are accepted. The insurable limit un- 
der both non-cancellable and regular 
policies is $15,000 and $300 monthly in- 
demnity. This insurance does not 
cover: 

M1) any disability for which the insured is 
not necessarily and regularly attended by a 
legally qualified physician other than the in- 
sured; (2) suicide, sane or insane, or any at 
tempt thereat, sane or insane; (3) women: (4) 
loss of life or disability resulting wholly o1 
partly, directly or indirectly from (a) bodily 
injury suffered or sickness contracted while the 
insured is engaged in military or naval service 
in time of war; (b) bodily injury or sickness 
caused by war or by any act of war; (c) bod 
ily injury suffered or sickness contracted 
while participating in or inconsequence of 
having participated in aeronautics; (d) bodily 
injury suffered or sickness contracted while 
the insured is outside Canada or Europe 
or the United States (not including Alaska, 
Panama Canal Zone or the insular possessions 
of the United States). 

ANNUAL PREMIUM RATES 
Each $1,000 Each $20 


Death Monthly 
Benefit Income 
(Eliminating First Three Months) 
Select and Preferred...... $2.00 $4. 
Ex. Preferred and Ordinary 3.00 4.50 
(Eliminating First Month) 
Select and Preferred....... $2.00 $8.00 
Ex. Preferred and Ordinary 3.00 9.00 





A. Duncan Reid has accepted the 
vice chairmanship of the Metropolitan 
Canvassing Committee to prosecute 
the next Liberty Loan drive. 
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rates. 


Policy. 





General Building 














Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life ss 
Assurance Corporation, Ltd. 





Workmen’s 


conditions. 





Qur Men and Qur Money 


are being destroyed by industrial accidents at 
a time when the Nation needs every life and 
every dollar. Not all industrial accidents are 
preventable, but a great part of the Nation’s 
loss from this cause can be saved by efficient 
accident-prevention service. 
Compensation Insurance Department of the 
Maryland Casualty Company, 
maintains a large field force of alert and ex- 
perienced safety inspectors under the direction 
of a safety engineering expert. The work of 
these able specialists not only means a decreas- 
ing number of accidents and hence a reduced 
loss of men and material; in addition it means 
correct classification and accurate rates for 
Compensation Insurance—with 
full credit in the rate for improved safety 


Maryland Casualty Company 
THE TOWER 
BALTIMORE 


The Workmen’s 


Baltimore, 





Nebraska Decision 
On Proof Burden 


INSURED DIED; DRANK POISON 





Plaintiff Had to Prove Her Case— 
Important Points in Court’s 
Ruling 
The burden of proof is on a plaintiff 
suing under an accident policy to prove 
death by accidental means according 
to a recent decision in the Supreme 
Court of Nebraska in the case of Gros- 

venor vs. Fidelity & Casualty Co. 

The formal complaint set forth that 
the insured Walter B. Grosvenor lost 
his life by accidental carbolic acid or 
toxic poisoning. The company filed 
a general denial and alleged that the 
insured took his own life and com- 
mitted suicide by the intentional drink- 
ing of carbolic acid. The plaintiff re- 
plied denying the claim of the com- 
pany and setting forth that the in- 
sured died by means of drinking poi- 
son, to wit, carbolic acid. 

When the case came to trial both 
the plaintiff and defendant declined 
to offer evidence and the judge appar- 
ently upon the theory that, death from 


: | 
Something New 


PHILADELPHIA 














a deadly poison being admitted the 
burden would be upon the defendant 
company to introduce enough evidence 
to rebut a presumption in plaintiff's 
favor that the death was accidental, 
rather than suicidal, directed a ver- 
dict in favor of the plaintiff 


Reverse Lower Court 

In reversing the trial court the Su- 
preme Court held that the burden was 
and remained upon the plaintiff to 
prove her case. Without evidence be- 
ing produced by the plaintiff to show 
that the death was not intentional, the 
jury would be left to’ mere conjecture 
for determining actual facts. She must 
do this by evidence of the actual facts 
or a situation from which accident is 
the reasonable inference not a reason- 
able inference or possibility. It is a 
question of clear preponderance of the 
evidence, going to establish the essen- 
tial fact so that the jury will not be 
left to a mere guess or conjecture in 
arriving at its conclusion. 

Relating to the difficult and perplex- 
ing question in connection with the 
presumption as to accidental means 
the court said:— 

“Because men love life and fear 
death, they instinctively avoid obvious 
danger. This fact, drawn from experi- 
ence, is the basis of a presumption, 
relied upon by plaintiff that when the 
cause or manner of death is unknown 
we infer that it was not suicidal. The 
inference is not based upon a law of 
nature which is invariable. Men do 
frequently commit suicide. It is one 
of a multitude of legitimate inferences, 
in which we infer the unknown, from 
the known, having greater or less de 
grees of probability, which we use in 
reasoning to arrive at the ultimate fact. 
Being a probability resting upon hu- 
man experience, in its nature, it is 
controlling only in the absence of evi- 
dence of the actual. 

“When, knowing only that one has 
died from drinking carbolic acid, you 
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Helping The Soldiers 

On a hillside facing south, in the 
grounds of the Curtis Bay Ordnance 
Depot, is the club house for soldiers, 
the Y. M. C. A. Hut, built with the 
money donated by agents of The Mary- 
land who won in the Twentieth Anni- 
versary Contest. Up the hillside to the 
west is the military village of barracks 
where the soldiers live, to the south 
is a wide prospect over fields and wood- 
lands, to the east are the red roofs of 
the newly created city of munition 
magazines, and beyond that, on a bright 
day, there is a glimpse of the blue tide- 
water of Curtis Bay. A splendid loca- 
tion. And an immensely useful and 
helpful make-yourself-at-home Hut for 
soldiers, a clubhouse over a hundred 
feet long, about forty feet wide, with 
a porch to the south, a place where 
soldiers can come to talk together, or 
hear other men talk, or see moving pic- 
tures, where they can play games, or 
read books, or write letters home—and 
some of those boys are homesick 
mountaineers from Kentucky and Ten- 
nessee who had never been fifty miles 
away from their fathers’ farms until 
the war called them to the colors. 

* * * 
Issued First Policy 

From the best information available, 
it appears that in September, 1890, the 
St. Lawrence Life Association issued 
the first dolara-month disability policy. 
John J. Barnsdall was then and is still 
president of the Association. 

* + * 
Making Money Despite War 

At the recent health and accident 
meeting in Chicago a company Official 
declared that he is issuing fully as 
many policies, the draft and war con- 
ditions considered, as heretofore and 
receives. on every risk the full first 
month’s premium less the agent’s com- 
mission, which in most cases is fifty 
per cent., but in many cases; the ordi- 
nary renewal commission of twenty-five 
per cent. Returns thus far indicate 
that his company will be able to make 
a reduction in premium in a number 
of classifications, as without the big 
expense involved in first month's car- 
rying free a lot of dead-heads, it is 
making money. 

o* os ” 

Wants Committee to Rate “Frills” 

The proposal to have a_ uniform, 
standardized health and accident pol- 
icy is still under consideration by_ the 
various companies. A number have 
signified their intention to co-operate. 
One company wishes to have a rating 
committee, the effect of which would 
be that companies wishing to issue the 
high priced fancy forms may continue 
to do so, the rating committee to de- 
cide what rate should be charged for 
the frills. The Fidelity & Casualty still 
prefers a rate advance to a uniform 
policy such as was drafted by the Com- 
mittee of Fifteen. 

. * . 
A Twisted “View” 

One casualty company, which does 
not exactiy fall in with the idea of 
using a uniform, standardized accident 
and health contract, argues tnat by 
using the proposed form the company 
would injure its prospects of getting 
its share of the twenty-three or twenty- 
four million dollars of premiums now 
existing. In other words that company 
is like a good many other accident in- 
surance men; they do not think of any 
business other than is now on the 





books. Their policy is not creative but 
rather piratical. It is the constant 
mulling over of this volume of old bus- 
iness, the constant twisting of it, that 
is the cause of so much trouble and 
criticism of this branch of insurance. 
The question in some minds is that if 
the new form should apply to old and 
new business alike it would bar some 
companies from the time honored priv- 
ilege of switching old business. 
+ + * 


No Work For Committee 


One gtill hears from time to time 
the old complaint that there is no real 
co-operation in the health and accident 
business. This is not borne out by the 
record of the grievance committee of 
the Health & Accident Underwriters’ 
Conference, of which W. R. Sanders 
is chairman The various differences 
between members have decreased in 
numbers with each succeeding semi- 
annual Conference meeting, until a few 
months ago they ceased to exist, and 
the indication is that the grievance 
committee will become an honorary 
body rather than an active committee. 
Mr. Sanders asked members to report 
cases of twisting by non-Conference 
companies, should there be any. Al- 
though the Conference has no authority 
or jurisdiction over such companies, it 
has the co-operation of the several 
state insurance officials. The twister 
uppears like the dinosaur, to be a thing 
of the past although some of them 
seem to have the nine lives of the cat 
and to require that number of execu- 
tions. 

oe. a 

Developing A. & H. On Women 

The National Casualty, of Detroit, is 
developing accident and health insur- 
ance on women. The company has re- 
cently issued two liberal policies for 
business women and also has a series 
of policies covering housewives and 
domestic workers. The new policies 
carry a revision in rates greatly in 
favor of women over those existing 
heretofore. 

* . cd 


American Surety’s Burglary Supple- 
ment 

The American Surety has issued an 
instructive supplement to its Manual, 
dealing with all kinds of burglary in- 
surance. It gives the agent complete 
information on what the various forms 
cover, how to prepare applications, ete. 

* + a 
Will Be On Back Cover 

A whirlwind advertising special for 
the Journal of the American Bankers 
Association has enlivened the _ insur- 
ance district of New York by his meth- 
ods, which were at least startling even 
if not new. With a flash of diamonds 
and appropriate finishing hardware and 
harness trimmings he tackled a_ wily 
insurance manager for an ad on the 
back cover of the Journal at the at- 
tractive figure of $3,400 a year. ‘He 





said that three other companies were 
crying to get that space but because 
of this particular manager's position, 
and that of his company, the live wire 
was more than anxious that his com- 
pany should have the coveted back 
cover. After the flame attack had spent 
itself the manager reminded his would- 
be benefactor that inasmuch as the 
A B. A. was still pondering the advisa- 
bility of starting a $1,000,000 insurance 
company to compete for fidelity and 
burglary business he could not under- 
stand why he should contribute $3,400 
for the incidental expenses of putting 
such a company over. Well, that man- 
acer didn’t buy but one of the most 
preminent in the surety business did 
and the ad will appear next month. 
* a ao 
Can’t Agree After 12 Years 
For at least twelve years the ques- 
tion, whether the first month’s premi- 
um should be collected in addition to 
the policy fee, and the company receive 
at least fifty per cent. of the premium, 
has been agitated at meetings of health 
and accident underwriters. The sub- 
ject of maintaining a uniform policy 
fee has also been up for twelve or more 
years and still there is no general 
agreement among the companies re- 
garding it. 
aK * 4H 
Meeting Set for December 
The International Association of 
Casualty & Surety Underwriters will 
hold its annual meeting in New York 
in December, concurrently with the 
semi-annual meeting of the Na- 
tional Association of Insurance Com- 
missioners. 
* + + 
Maryland Moves in 
After months of preparation the 
Maryland Casualty is now installed in 
its own building, 105 William street. 
The structure had to be altered and 
renovated from top to bottom. The 
company now has a fine light counter 
room and is one of the handsomest 
and commodious casualty offices in 
New York. Resident Manager Eugene 
KF. Hord and his stavf are in better 
position than ever before to give good 
and prompt service. 
. 2s = 
Taking Women Now 
The number of women who are leav 
ing insurance offices to engage in Gov- 
ernment work has become noticeable. 
In one casualty office in New York four 
have left within a short time. They 
enter the Government service as yeo- 
women and are expected to be in 
readiness to go oversea or take cler- 
ical positions at various points in the 
United States. 
* * os 
Goodbye Cancellations! 


Some revolutionary reforms are un- 
der way in the casualty field. A large 
New York office is planning a com- 
plete change in its methods of hand- 
ling business, which would make it en- 
tirely unnecessary to go on the street 
for business. Also, this same office 
plans to do away with seventy-five per 
cent. of the cancelled policies. 

oa * + 
Bank Rate Cut Undecided 

Whether or not the surety and burg- 
lary companies will agree to give mem- 
bers of the American Bankers Associa- 
tion a ten per cent. reduction in rates 
is not yet decided. This proposal was 
made by the bankers, who are still 
working on their pet scheme to form a 
$1,000,000 insurance company. At pres- 
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Union Trust Co. Bldg., JERSEY CITY 


Telephone Montgomery 3283 








ent one surety company appears to 
have a leaning toward the bankers’ pro 
posal. But there are forty other com- 
panies concerned. It is up to the forty 
companies to hold the one in line. 
There tis speculation whether one com- 
pany could corral] the now closely held 
bank business even if it broke away 
from the others on rates. 


* * * 


May Not Renew 


Considerable bank burglary = and 
surety business has been placed 
through secretaries of State bankers’ 
associations. This has always created 
more or less dissatisfaction with regu- 
lar representatives of the casualty 
companies. It is now said that one 
company which has a largge amount 
of this business is seriously consider- 
ing refusal to renew these contracts 
with State secretaries. 


EMBRACES ALL INSURANCE 


Amendments to be Offered at Bankers’ 
Meeting Give Insurance Committee 
Broader Powers 

At the annual convention of the 
American Bankers Association, to be 
held in Chicago, the proposal will be 
made to make the Insurance Commit- 
tee one of the permanent council com- 
mittees. 

It will be recommended that Section 
16 of the constitution and by-laws be 
amended by adding the following para- 
graph having reference to the insur- 
ance committee: 

The insurance committee shall have in charg 
the interests of the membership in their re 
lations with insurance companies, including 
the procuring of reasonable premium rates, thx 
adoption and use of proper forms of fidelity 
bonds, burglary policies and other insurance 
contracts, the giving of such information and 
the rendering of such services for members 
in connection with their insurance matters as 
may be proper and practicable, and the per 
formance of such other duties as may be im 
posed upon the committee from time to time 
by the executive council or the general 
convention. 


Nebraska Decision 
(Continued from page 17.) 


say you are in doubt as to cause, and 
then, bringing into service the pre- 
sumption against suicidal intent, you 
finally conclude that the death was 
accidental, are you not guilty of that 
error known in logic as petito prin- 
cipii? Had you not, in reaching your 
first conclusion, given the theory of 
accident the benefit of the truth upon 
which the presumption is founded? 
Had you assumed as a fact that the 
deceased contemplated suicide or was 
indifferent to life, you might not have 
entertained the doubt. Let us suppose 
experience has shown that of all the 
persons who have died from drinking 
carbolic acid three out of four were 
cases of suicjde; then, would it not be 
palpably absurd to infer in the given 
case that the death was not inten- 
tional? The rule invoked arises when 
we are ignorant of the intent and loses 
its force as a presumption in presence 
of actual facts bearing upon intent. 
The presumption then comes in con- 
flict with other presumptions or facts 
which may overcome it. There is the 
almost conclusive presumption that 
when one drinks he drinks voluntarily; 
the presumption that when one drinks 
he knows what he is drinking, e¢s- 
pecially so if he is drinking carbolic 
acid; the presumption that when one 
drinks carbolic acid he knows the 
poisonous character of the liquid; and 
the presumption that one intends the 
natural consequences of his own act. 
These presumptions bear upon the 
question of intent, and the force of the 
original presumption must be lessened 
by the force given to them. While it 
may well be argued that we are still 
uncertain as to the actual intent, the 
presumption against intentional death 
can no longer prevail as prima facie 
proof.” 
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CASUALTY AND SURETY POINTERS 





To inculcate and 


A Little promote a desire 
Consideration Will among insurance 
Save Much salesmen to econ- 


omize, H. A. Von 


Zell, of the Chicago Bonding & Insur- 
ance, reminds the field men that there 


is no shortage of paper or printing inks 
existing at present, neither are we 
likely to be confronted with such a con- 
dition in the future, but for many ap- 
parently logical causes, hardly a month 
passes that does not find an increase 
in the market price of these products. 
The cost of labor has also advanced so 
that today we are paying approximately 
twice the old price for many kinds of 
printed matter. 

We have eliminated all the forms 
that we can possibly eliminate, long 
ago, but we must have policies, en- 
dorsements, accounting blanks, etc., we 
can not do without them, but we can 
be economical in their use and han- 
dling. .If you have not already done 
60, provide a suitable place for your 
supplies, where they will be protected 
from the dirt and dust and where they 
can be kept in a neat orderly way. 
How many times do you go to where 
the supplies are kept and find the top 
sheets soiled or dirty and unfit for use? 
These undoubtedly find their way into 
the waste basket, and while the cost ot 
just one piece of printed paper may be 
very little, that amount multiplied by 
the number of times it happens in your 
office, by the number of offices we have 
and that, by the number of working 
days in a year, we arrive at a figure 
which to say the least is surprising. It 
represents however an actual loss which 
we positively know we suffer annually. 

There is also the postage and express 
charges that we should consider and 
these can be materially. reduced by 
watching your stock and when you find 
it necessary to send in an order in- 
clude all items that are low, thus re- 
ducing the number of requisitions and 
consequently the number of: separate 
shipments from the home office to our 
agents Considering each individuar 
case, the amount lost in this manner 
is almost negligible; but as stated when 
we were referring to the matter of 
waste due to the careless keeping of 
stock, taken as a whole the amount 
would be equal to the cost of shipping 
a few sixteen inch shells to the Kaiser 
via France. 

So let’s be economical—if not for 
patriotic reasons, just for the sake of 
being saving—it’s good for us as well 
as the company. 

* * * 


It is true that an agent 
Approaching would rather go after 
ZeroAsAn new business than col- 
Asset lect the premiums on 
the old. The Aetna has 
live publication for its field force, 
especially devoted to collections. It 
says that if one will ask an agent which 
he would rather do, go out and write 
a brand new piece of business, or col- 
lect the overdue premiums on policies 
he delivered a couple of months ago, 
three times out of four, if he takes you 
seriously, he will vote for a try at the 
new business. 

Now the bugaboo of many a good 
agent is collections, and that is why 
three times out of four he would rath- 
er go out after new business than go 
out after real money that actually 
should have been paid long before. And 
this brings us right up to our subject 
of credit and next to getting business 
there isn’t any other one thing that is 
more important than credit. 

When an agent handles his credit 
problems as a business man handles 
his, his collection troubles for all prac- 
tical purposes won’t exist at all but 
here, as in most other things of im- 
portance, there is a rule to be followed 


and a good one and here is the rule 
that nine times out of ten is safest and 
best. It is a rule that we all know by 
heart, because it is the injunction that 
is painted big and black at every rail- 
road crossing, STOP! LOOK! and 
LISTEN! 

The agent who habitually Stops! 
Looks! and Listens! before he decides 
any question of credit will make mighty 
few mistakes and if anyone mentions 
collections to him he will smile and tell 
them that his collections just about 
take care of themselves. 

Now there is one other thing that is 
important in this question of credit and 


that is how to apply to your problem 
the rule of Stop! Look! and Listen! 
How to apply it to the old business 


know all about and how to 
to new business. 

Well, in the case of the old business 
which you know all about, it’s easy, 
because your experience gives you all 
the data you need, but you have got 
to use your experience or it won't do 
you any good. 

If a man is slow and getting slower; 
if you had to make more Calls last 
time than you had to the time before; 
it he is harder to find; if it is easier 
for him to forget his promises; if he 
dates his check ahead; then you know 


that you 
apply it 


that from a credit standpoint he is ap 
proaching zero as an asset and you will 
know too that the poorer he becomes 


asa credit risk the harder work you 
will have to lose him as a customer. 
* * * 


Under the arrange 
How Grain ments made between 
Storage Bonds the United States 
Are Written Grain Corporation 
and the storage ele- 
vators, wheat will be stored in the usu- 
al manner on warehouse receipts guar- 
anteeing delivery of an equal quantity 
and grade of wheat, upon the surrender 
of such receipts, and elevators storing 
such grain will be required to furnish 
bonds to the Grain Corporation in a 
penalty of fifty cents per bushel. The 
bond form prepared by the Grain Cor 
poration is conditioned to pay to the 
Grain Corporation “any and all Joss and 
daumages, not exceeding, however, the 
sum of fifty cents (50 cents) per bush- 
el, which it may suffer, in respect of 
such wheat by reason of the failure 
of the warehouse company faithfully to 
discharge its duties and obligations as 
such warehouseman, and to comply 
with the laws of the United States and 
the rules and regulations of the Grain 
Corporation pertaining to warehousing, 
and in addition to the foregoing, to de- 
liver to the Grain Corporation wheat 
of equal quantity and of the same kind 
and grade as is specified in each of 
said warehouse receipts.” 

Under the bond all liability for loss 
caused by mobs, riots, fire, explosion, 
acts of God or the public enemy is spe- 
cifically excluded and provision is made 
that if the warehouse company is un- 
able to deliver Number 1 grade wheat, 
the elevator may deliver Number 2 
grade, upon paying the market differ- 
ence between Number 1 and Number 2 
grades, and the same is true as between 
Number 2 and Number 3 grades of 
wheat: provided, that such inability to 
deliver the grade of grain stored is 
shown to the satisfaction of the Grain 
Corporation to be beyond the control 
of the warehouse company. 

The liability of the surety is limited 
to the term of eighteen months from 
the date of the bond. 

We shall write these bonds for finan- 
cially strong and otherwise acceptable 
risks, in accordance with the underwrit- 
ing instructions heretofore transmitted 
to all our field representatives. Initial 
premium will be charged on the basis 
of fifty cents a bushel on the maximum 


storage capacity of the elevator. 
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Assurance Corporation, Ltd. 
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Insurance Company in the World 
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SAMUEL APPLETON, United States Mer. 

Employers’ Liability Buil 
33 BROAD STREET, ene. tase. 
AGENTS WANTED 








FARRISH’S CHOP HOUSE 


Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 75c. 
Whole broiled lobster &5c. 











Muncie, Indiana, 
collection for 
amount- 
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turned .in a premium 
July, to the Hoosier Casualty, 
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THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 
100 William St. Pacific Bldg. 
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ing to more than $800, with less than 
six delinquent policyholders. Mr. Shell’s 
territory is affected by the war in the 
eame degree as other localities are. 
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Our Casualty Lists- 


Let’s not get used to them— 


Let’s STOP them—quickly! 


OW? By rolling up an overwhelm- 
4 ing subscription to the Fourth 
Liberty Loan. 


After four long, frightful years the tide of 
battle is turning! e time has come at last 
when MONEY MIGHT will go far toward 
hastening the Victory that will stop these 
dreadful casualty lists and bring our boys 
home again. 


Buy Liberty Bonds—éo the very limit of your 
means! Never mind how many you have 
bought already—buy more, and more, and 
more! 

Don’t think about the money—that will all come back to 
you with interest. Think about the brave young Amer- 
icans who are fighting and suffering and dying Over 
There for you. 


rod 5 as ' enfe 
aay | Don’t make excuses—make sacrifices ! 
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